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TH i fh K 9 Should a trade journal be merely. a mirror of past events, or should it not also be a leader in 
a 


thought—an interpreter of events as they effect the business, a guide and counsellor? 
AND OBSERVE 


THE CANNING TRADE 


DOUBLE PINEAPPLE GRATER 


(WITH HOPPER REMOVED) 


MADE BY THE 


JOHN R. MITCHELL CO. 


Foot of Washington St. ro 
BALTIMORE - MD. 


The large-tooth saws, on the two upper spindles, coarse grind the 
fruit which passes down to the fine saws on the two lower spindles; 
from there it falls into a tub underthe machine. Machine is well 
braced and the workmanship is of the best; gears are cut from the 
solid, and saws are milled from solid blanks which gives a cutting 
edge to two sides of the tooth. Hopper and discharge shoots are 
lined with¢white pine. 


ESTABLISHED 1894 


W. L. HINCHMAN, PH. G. 
CONSULTING CHEMIST 
EXPERT IN CANNING AND PRESERVING 
AND FOOD MANUFACTURING 
HADDONFIELD, N. J. 
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CLEANLINESS 
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BETTER THAN STONE : cs THE HIGHEST MOUNTAIN 
EVER WAS Bol 1ano’ Ss TOP OF SUCCESS 
IN TOMATO GROWING } 


“GREATER BALTIMORE” 


Tomato 
THE WORLD’S GREATEST CANNING TOMATO 


JUST DOUBLES THE YIELD | 
Its Extremely Heavy Weight 


Due to its. Firmness and Great Meatiness 


Makes it a Wonderful Canning Tomato 


It Ripens Evenly to the Stem and is Entirely Free From Ridges, Cracks and Blight. 
Smooth, Well-Formed and Deep from Stem to Blossom. Fruits in Large Clusters at Every 
Second Joint. Joints are Short and Sturdy. 
Brilliant Red Color, the Handsomest Tomato You Have Ever Seen, Vigorous, Compact, 
peer Vines. Just Doubles the Yield of many of the Best Cropping Tomatoes You Have 
ver Grown. 


Order at Once Your Entire Requirements for Your 1917 Crop 


You will get an Enormous Crop of Tomatoes from Bolgiano’s Tomato Seed this year. 
Our Seed was Saved from one of the Largest Crops we have ever had, due to being 
favored by weather conditions. The vines were loaded with Large, Solid, Red Fruit. 
We know positively by furnishing Seed from this Big Crop, your Yield will be Much 
oe if you had bought seeds grown where the weather conditions were not 
avorable. 


$2.00 | 
Pound 
Put up 
to Suit 
And Bon 


We offer a Limited Amount of Our Extra Selected Stock Seed Saved | 
Entirely from Crown Set Fruit of the Most Prolific Plants at $3.50 per Pound 


1818 J. BOLGIANO & SON 1917 


Growers of Pedigreed Tomato Seed 
SELLING TRUSTWORTHY SEEDS BALTIMORE, MD. VU. 9. A. 


See Our Advertisement on the Other Side. 
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Introduction 
The Best Practical Introduction for Thirty Years 


After Years of Toil, Scientific Selections, Successes and Disappointments, we have at last 
Succeeded in Producing and Permanently Fixing in Type this Great New Tomato. We felt so 
Rejoiced over it we could find no Word that so well Expressed our Great Victory over almost 
Insurmountables Obstacles as the Word “GLORY.” 


The Yield of 
New “Glory ” Tomato is 
marvelous, produces at 
every second joint 
large clusters of 
good size, smooth 


New “Glory” Tomato 
is the Handsomest 
Tomato ever Grown 
Color: A Beautiful 
Bright Red Entirely 


ree from Cracks, 
firm, beautifully 
shaped fruit x Mild, Delicious 
uniform in shape Flavor. 

color and size Decidely Disease 
ripens earlier Resistant. 


than many other 
varieties that are 


Proven Absolute- 
ly Blight Proof 
when other Crops, 
side by side were 
Ruined by Blight. 


planted for early 
use and is an abund- 
ant and continous bearer. 


BOLGIANO’S NEW ‘‘GLORY’’ TOMATO 


PRICES: PKT. $1.00. HALF-OZ. $2.50. OZ. $4.00 


‘*Glory’’ Tomato produces vines that are well set with fruit, bearing from the ground to the top of the vine. At times the 
vines are so full that theycan hardly hold all the fruit that they produce. The vines are short-jointed, vigorous and healthy 
So pure in type they are almost identical in all respects. They keep vigorous and green until frost and then are full of fruit. 

“‘Glory’’ Tomato produces but very few seeds; the seeds are therefore well matured, full of of life and vigor and will germ- 
inate quickly and produce strong, vigorous, thrifty plants. 

For two years we have placed thousands of trial samples of “‘Glory’’ Tomato among Tomato Growers in every State in 


the Union and in many foreign countries. The reports we have received have been, without a single exception, full of praise 
and appreciation of the wonderful good qualities of this marvelous Tomato. 


Wholesale Tomato Seed Prices To Canners Only 
Terms: 28 30 Days or 90 Days Net. : 


Per Lb. 
Greater Baltimore Tomato... Bes $2.50 1. X. L., Bolgiano’s Extra Early........................... $3.00 
Greater Baltimore Tomato, Bonny Best (Purest Stock) ......................000000-0-0000- 2.25 
(Special Stock 3.50 Livingston’s New Stone 1.75 
My Maryland Tomato............. 2.50 Livingston’s New Stone, 
My Maryland Tomato 2.50 
(Special Stock 3.50 Livingston’s Paragon 1.75 
The Great B. B., Bolgiano’s 1.75 1.75 
Red Rock, Extra Fine Stock ........2.....22022-020-20000-0-- 1.75 Kelly Red or Wade Tomato........0...2..-2..222..0.0-000++- 2.25 
Red Rock (Special Stock Seed. ............0........020.0...-. 2.50 Livingston’s Favorite Tomato........................-.-.----- 1.75 
Burpee’s Matchless Tomato................................. 1.75 King of the Earliest Tomato............................. any 2.00 
Livingston’s Perfection Tomato.............................. 1.50 -: Spark’s Earliana Tomato 
1.50 Chalk’s Jewel Tomato 2.00 
Bolgiano’s New Century Tomato.......................... 1.50 1.50 
Bolgiano’s New Queen 1.50 1.50 


J. BOLGIANO & SON 


Growers of Pedigreed Tomato Seed 
ALMOST 100 YEARS 


SELLING TRUSTWORTHY SEEDS BALTIMORE, MD. U. S. A. 
See Our Advertisement on the Other Side 
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Your requirements are 
Accurate and Uniform Labeling 


and to give you practical and satisfactory results they must 
be furnished by a labeler that is of durable construction, that 
can be easily cared for and that will stand up and operate 
under the strain of your short, swift bottling season. This 
year you can count on all these points from 


because our designers have madeé a special study of your work 
and developed a jcatsup wiper mechanism operating on a 
positive mechanical principal. This properly designed wiper 
together with our reputation for building machines that stand 
the pace, make it possible for you to be sure in advance of an 
entire absence of trouble for the canning season so far as 
labeling is concerned. 


Let us Talk this over by Mail Now Then Both of Us will be ready when the Rush Comes. 
World Labeler, Improved 


ECONOMIC MACHINERY CoO., Worcester, Mass. 


THE RUST PROOF CAN 


WRITE us for a es | we will mail you a HANDSOME the trade WANTS. A BRILLIANT LACQUERED RUST PROOF CAN. 
bee e POPULA that Ss 
I cause wl all of the ordinary conditions ING EASY. The M ACHINE that is used by many of the 
prominent canners in the s 
COLOR e BENEFITS of this process are worth ten times its TRIFLING 
THIS is the COMBINATION that the trade APPROVES and is what a ee ee ee 


The Hughlett Can Lacquering Machine in Operation 


SHOWING HOW THE WORK IS DONE 


SEELY BROS. | Sole Manufacturers Blaine, Wash., U. S. A. 
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PEA 


Cleaners 
Graders 
Washers 
Blanchers 
Elevators 
‘Picking Tables 
Briners 


Perfect Pea Pack Producers 


Your pea pack owes you a profit—do you always get it? Aren’t you a little lame here 
and there in your pea line—if you are, if you ‘‘limped’’ last year there is a possibility of your 


being on crutches this coming season. Why take a chance-when the right remedy is at hand? 
Our ‘Monitor’ Outfits will put you right for peas—the same as with so many of our fore- 
most pea canners. See what they use, see why they use it, see what they gain by using it, 


see what obstacles and losses are ahead of you by not using it—our catalog and literature ex- 
plain things fully—free on request. 


String Bean Machinery 


Fillers 
Cutters ; 
Graders 
Washers |, 
Blanchers 


Beans Best Buyers Buy aad 


Quality—the biggest asset to the bean packer’s output is never so pronounced as when 
‘Monitors’”’ have handled the grading, washing, blanching, cutting and filling work. Proof 
of this is to be found by investigating the best established brands—which will disclose the 
names of progressive concerns using up-to-date equipment—‘‘Monitors’’. Be sure before you 
buy and you won’t cuss afterwards—you’ll be using ‘‘Monitor’’ Quality-Making-Profit-Giving 
String Bean Machinery. Ask for literature—the request obligates you in no way. 


HUNTLEY MFG. CO., Silver Creek, N.Y. 


Cc. J. Groat, 601 Concord Building, Portland, Ore. 


Se 
Agent, 
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SANITARY CANS 


FOR 


1917 


A Limited Production 
Only, Yet Unsold 


Five Gallon Square Cans 
FOR PULP 


SOUTHERN CAN COMPANY 


BALTIMORE, MD. 


WEEKLY REVIEW. 


Market takes a complete holiday—California names future 


prices on peas—Oyster pack threatened. 


No one expected any canned foods market this 
week, that is no one expected to see anything like active 
trading in canned foods and so no one was disappointed. 
Of course, there was some little trading as there are 
always a few buyers who must have goods every day 
in the week; but it has been a holiday for the brokers 
and the shipping departments of the canners. About the 
only thing worthy of note is the heavy demand for futures 
becoming insistent possibly because the canners will not 
name prices nor accept business. Elsewhere in this is- 
sue you will note that Wm. Numsen & Sons, Inc., the 
great packers of Baltimore, have notified their brokers 
that they will not name any future prices until next 
spring, by which time they hope to have a direct line 
upon the cost of materials, including the crops. This is 
the feeling of practically all canners, but this is the first 
firm to show courage enough to say so. Selling futures 
is always a speculation under the most favorable condi- 
tions; but when everything is as topsy-turvy as now, it 
ceases to be a gamble or speculation and becomes rash- 
ness. There are hundreds of canners right now who are 
figuring, or rather saying to themselves, “Oh, 20c per 
dozen above last year’s prices will cover all raises in 
price, and give me a nice, big profit.” They have noth- 
ing whatever on which to base this “guess,” except a fond 
hope. And there are a lot of them that will trade upon 
that hope. They are the canners who will sell future 
tomatoes at $1.00; for no man who has studied the con- 
ditions as they actually exist would take any such chance. 

We notice that California has named future prices 
on peas, a pack that has been steadily growing in size 
and importance wtih them in late years. These prices 
for futures are: No. 1 sieve, $1.65; No. 2, $1.40; No. 3, 
$1.15; No. 4, $1.00, and No. 5, 90c, all for sweets. This 


| 
— 


shows a considerable and proper advance over last year’s 
opening prices. 


The rumor factory is busy with all kinds of stories 
about canners accepting future business in corn, peas and 
tomatoes at prices but slightly higher than last season. 
The wide-awake packer will recognize, however, that if 
there were any real sales as reported they were of very 


small size, and probably by very small canners and that 
do not represent the market by any means. These are 
the rumors that should never be allowed to influence 
any reasonable business man. Pass them up, and tell the 
man who tries to urge you to sell because others are 


selling, to go get the goods from the “others.” And don’t 
worry. There will be plenty of business for all, and the 
man who sells out his profits now will have no one to 
blame but himself. Wait until you know something about 
your costs, and then you can act with your eyes open. 

The oyster situation here in Baltimore has grown 
serious. The supply is unquestionably far short of actual 
requirements, and that means that those who can oysters 
will not be able to get them at a price which will enable 
them to pack them and sell at a profit. And in addition 
to this the creeks and small bays have all been frozen 
over for the past fortnight, and what small supply could 
have been expected is now cut off. The cove oyster can- 
ners cannot operate, and the supply of canned oysters on 
hand is rapidly diminishing. 

Along the Florida coast the oysters suffered this 
fall and winter from the heavy storms and freshets, which, 
we were told by one of the most reliable oyster men in 
the business, had practically destroyed the crop for this 
season. Thse adverse conditions have made a very 
strong oyster market and there seems every reason to 
expect the advances to continue. 


The industry is holding its breath waiting the new 
can prices, which probably will be out before our next 
issue; but until these are known the whole market will 
drag. 


NOOTES AND OBSERVATIONS 


The Big Tri-State Meeting.—One of the first resolutions 
that every canner in the Tri-State territory should make is to 
be ‘‘among those present’ at the big two-day meeting of this 
Association at the Hotel Du Pont, Wilmington, Del., January 
24th and 25th. From an entertainment point of view, there 


will be ‘“‘some doings” on that occasion; and from a business 
point of view, all canners will need the information on costs 
and packing in 1917, which will there be handled in an author- 
itative way. Be present. 


Baltimore’s Special Train To Cleveland.—The Canned 
Goods Exchange has arranged to have a special train go from 
Baltimore to the great National Convention at Cleveland in 
February, and those who have traveled with this live gather- 
ing of prominent men before will not fail to go with them 
again this time. But make your reservations early, so that 
the committee in charge will not be put to undue trouble in 
caring for you. The train will leave Union Station, Baltimore, 
over the Pennsylvania Railroad, at 8.55 A. M., Sunday, Feb- 
ruary 4th, arriving in Cleveland that night. You know the 
Convention opens Monday. Mr. J. Cecil Smith, Maryland Trust 


- of the stakes. 


Building, Baltimore, is chairman of this train committee, and 
will make suitable reservations for you. There are heavier 
reservations of rooms in Cleveland at this time than ever be- 
fore for any Convention; so if you have not made yours as 
yet,.do it now without further delay. And this is a token that 
the special train will be more heavily called upon than before. 
We’ve told you. 


Back To His First Love.—Fred Dutton has become a 
broker again! Under the name of the Dutton-Herron Co., 
with offices at 232 N. High St., Columbus, Ohio, he makes his 
return to the brokerage stage on January Ist, after an absence 
of more than twelve years. It is not a case of ‘fa come-back,”’ 
as usually understood, for Fred Dutton has never been a has- 
been. Anyone who knows this human dynamo of energy real- 
izes this; for, though small of stature, he is large of energy and 
as bright and active as they come. 


Together with Col. J. M. Paver, Fred Dutton was one of 
the founders and organizers of the National Canned Foods and 
Dried Fruit Brokers’ Association, and its first Secretary. He 
began business as a broker, first organizing as Williamson & 
Dutton, in 1894, shortly after succeeded by Dutton & Hinch, 
and then later formed a partnership with J. M. McNiece under 
name of F. L. Dutton & Co., all this in New York city. This 
latter firm was changed to J. M. McNiece & Co. when Mr. 
Dutton went West, and is now doing business under that title. 
Mr. Dutton has been with Mr. Grafton Johnson for more than 
tweive years, and is severing this connection to re-enter the 
brokerage business. So he knows the canning side as well as 
the brokers’ side, and with his large acquaintance, will soon be 
in his full stride. The Canning Trade wishes him and the new 


firm a full measure of success during 1917 and for many years 
to come. 


Another Brokerage Change.—Harry C. Montgomery has 
been appointed manager of the canned foods business of the 
brokerage firm of Henry M. Day, Inc., of New York. Mr. 
Montgomery has been many years with Thomas Roberts & 
Co., and has a host of friends in the canning industry. 


Paver The Prophet.—Paul Paver, the guiding genius of 
the J. M. Paver Company, Chicago canned foods brokers of 
prominence, has been in the game so long and has such an 
extensive clientele that he may be expected to be more than 
ordinarily well posted on all things pertaining to the canned 
foods markets; but he ‘‘did himself proud” this past season 
by his accurate forecasting of the market, and he has set out 
for another record during 1917! 

The firm issues a neat market circular from time to time, 
and on the front page of the one issued just one year ago they 
said: 

“Nineteen-sixteen is being groomed for the race. 
result is not of our knowing. The books are kept in an un- 
discovered land. The course lies firm ahead. There are some 
bad jumps and ugly turns, but the American entry will have 
the start of some contenders who go to the post badly crippled. 
The weather is clear, the track fast and the crowd eager. 
They’re off for the Prosperity stakes.’’ 

Now they say: 


The 


“Nineteen-seventeen is being groomed for the re-running 
Sired by Prudence—out of Foresight by Vig- 
ilence—trained by Experience+-the American entry goes to 
the post the heavily backed favorite. But the track is new. 
The course untried. The odds varying. The jockeys nervous. 
The judges alert. Gee! this is going to be a race. There goes 
the flag —they’re off again—-Hurrah for the Prosperity 
stakes!” 

“Brokers” in connection with this ‘rally’? dope runs true 
to type. There will be a good many play the ‘‘tip” straight, 


and such as do will watch the race with bated breath. 


BALTIMORE BOX SHOOK CO. 


MANUFACTURERS 


PACKERS’ CASES 


OUR SPECIALTY 
Office-901 South Caroline St. BALTIMORE, MD. 


ATLANTIC CAN CO. 


CANS 


Q U A Li ‘ “ Self Contained in Steel Frame and 


Driven by Motor, Engine or Shaft. 
SIMPLE EFFICIENT 
CATALOGUE P-24 


BALTIMORE WELLER MFG. CO. 


CHICAGO. 34 


Pea Vine Stackers 


Keep your ground clear and save the 
wages of from five to ten or more men 
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The most remarkable year in canned foods closes—AlI lines in short supply—Stock tak- 


ings will show good business—Most orders waiting upon the turn of the year—The 
market on each article is well as it can be re-counted. 


Reported by Telegraph 


New York, Dec. 29, 1916. 

The Market.—The year is virtually done, a year which in 
many ways has been the most remarkable in the history of the 
business in New York. And as it closes it finds every interest 
in the business with only short supplies and a mixed situa- 
tion with respect to possibilities for the future. One may say 
what the market is this week. It isn’t essentially different 
from other weeks preceding. But it is quite as uncertain as 
any week in the year. A holiday broke it at the beginning. 
Another will break it at the close. Between the two the prin- 
cipal interests will take stock and close their books for 1916. 
Without being able to say definitely it seems probable that 
they will find a total business which will compare favorably 
with any other year in recent times, perhaps it will exceed 
most of them. In truth, in instances the pack of this or that 
article is virtually closed out and business now will have to 
be upon a much narrower basis than is ordinarily true at this 
season. However, brokers and holders can really find little 


fault with the movement and the prices obtained for all goods. 
Each one has benefited alike and business today is favorable, 
though with the holidays disrupting regular trading activities 
and the turn of the year upon them, neither holders nor buy- 
ers are operating extensively. They prefer to wait until they 
get the old year closed. It is quite impossible to forecast the 
future, but business promises to furnish some surprises before 
the year 1917 closes. Some say the low price levels will never 
be touched again, while others are equally certain that the old- 
time prices will return as soon as the existing influences of a 
world war and short crops are removed. No one can foresee 
what will happen within the next twelve months. Whatever 
it may be, the New York trade is ready for any changes that 
may take place, and it is certain they will do their share of 
the business whatever the conditions may be. 


Tomatoes.—The present year has seen tomatoes more dif- 
ficult to obtain and nearly as high priced in this market as 
they have ever been. They have receded a bit now, but they 
are still high, and probably movement is restricted somewhat 
by that condition. The quantity available is less than ordi- 
narily at this season and the market is in a very unsettled posi- 
tion. No one can even presume to predict what may be done 
in the future. But it looks now, they say, as though prices 
would advance again as soon as buying begins after the lull 
that follows the active holiday business. Some inquiries are 
coming in, but no buyer has placed any considerable orders as 
yet. Old pack are steady at $1.25 f. o. b. factory for standard 
No. 3s. No. 2s are neglected, but nominally the price is $1.00. 
No. 10s are attracting little interest, but they are held at 
$4.75 for spot goods. No. 2%Californias are slow at $1.20. 
Some sales of 1917 pack are reported at $1.00 for No. 3s, 80c 
for No. 2s and $3.00 for No. 10s. But canners are not anxious 
to sell and refuse to make contracts of any magnitude until 
they ‘know what their cans are going to cost. After that they 
can name prices which will cover the cost of packing and 
afford a profit. At present they are uninformed regarding 
cans and the situation is, therefore, uncertain and no one can 
determine what will be the result. Prices will be named after 
the turn of the year. : 


Corn,—The market is fairly firm at $1.15 @1.20 f. o. b. 
for standard grades. Fancy Maine pack is slow at $1.50. State 
fancy is held at $1.35 on spot. Packers say they will have to 
have more money in 1917 because of increase in the cost of 
packing. Some declare it will be necessary for them to obtain 
at least 10 per cent over last year in order to cover the ad- 
vanced price for preserving. Prices are not made yet and 
brokers have met with no encouragement in attempting to se- 
cure quotations. Cans are a factor with which they must 
reckon and nothing is known regarding their price. Until an- 
nounced it will be difficult to settle the question of cost of can- 


ning. It will be higher, but perhaps 10 per cent isn’t the right 
figure. 


Peas.—No. 2 sieve Wisconsin fancy Alaskas are held at 
$1.50 here. Jobbers are hard to interest and the indifference 
rules all along the line. The market has been unsettled a 
good deal of the year and it is closing in the same somewhat 
unsettled way. Buyers are not interested to any considerable 
extent and holders are not anxious enough to dispose of their 


goods to concede much; the result is that trade lags and as the 
year closes business is at about the lowest ebb of the entire 
season. 

String Beans.—The market is reported a little firmer and 
stocks are light, with no interest beyond satisfying immediate 
wants. Stocks are too small to allow much business without 
advancing prices. The price of $6.25 for No. 10s is about a 
record. 

Baked Beans.—Advices from Baltimore report a rather 
firmer feeling in the market and sales are made at higher 
range on some grades. The supply is small and buyers are 
loth to pay what holders ask for their stock. Some increase in 
demand is reported at the moment, but it is difficult to sat- 
isfy it. 

Asparagus.—A fair call is reported, but it is principally 
in small lots, and business is only light. Some inquiry may 
be received, but apart from routine movement little interest is 
shown. 

Spinach.—The market is steady and conditions remain 
about the same as they have been for some weeks. Few are 
ready to pay the high range of values wanted for any consid- 
erable quantity and the situation changes but little from day 
to day. Supplies are ample for requirements, but that is about 
all that can be said. 

Fruits.—The year has been remarkable in fruits and the 
erratic movement of prices up and down has discouraged busi- 
ness in many instances and has developed little or no inclina- 
tion to purchase freely. Notwithstanding this the stocks packed 
this year are more nearly exhausted today than they have 
been before at this season in many years. Prices all tend up- 
ward and buyers are forced to meet the demands of holders if 
they hope to get any stock at all. 

Peaches.—Prices on all offerings of California pack are 
high and the tendency is upward. Holders are insisting upon 
obtaining their figures, or they refuse to allow their stocks to 
go. The supply is understood to be limited and demand will 
speedily clean it out. Southern pack is firm on all grades, but 
demand is light. Movement is restricted by the lack of in- 
terest on the part of buyers. ‘ 

Pineapples.—All grades of Hawaiian pack are in demand 
and it is quite impossible to fill requirements because of the 
difficulty of getting the goods across from the islands, and 
when they do arrive in San Francisco, it is almost impossible 
to secure cars to ship from the Coast. Supplies are nearly ex- 
hausted and prices tend up because of this condition. Other 
grades are steady, but no price changes are noted. 


.  Berries.—Not much movement is reported, but it is quite 
impossible to do very much in berries. Prices are so high and 
stocks are so low that the combination is a hard one to com- 
pass. Conditions are no better than they have been and hold- 
ers see no immediate prospect of improvement in the situa- 
tion from the buyers’ standpoint. They will have to obtain the 
high prices asked as long as they have any stock at all. The 
cost of packing this year was so heavy that they cannot do 
otherwise and obtain any profit. 

Salmon.—aA firm market is reported upon all grades of sal- 
mon, but movement is slow. Sellers are quoting $1.90 on red 
Alaska talls, with here and there a few lots available at $1.85. 
Spot pink goods are quoted at $1.27% for small lots. Stocks 
are in small compass and closely held. Chum salmon is in fair 
demand and sales are made in a small way at full outside 
figures. The Coast market on all grades is stronger and sup- 
plies are reduced to a very small compass. 

Oysters.—The market is unsettled and the tendency is up- 
ward, though no actual advance has thus far been named. The 
pack is reported short in tHe South and this has created a firm 
situation here. The spot supply is limited and demand from 
the interior is taking away a considerable share of those now 
held here. 

Tuna Fish.—The market is firm and sales are made in a 
small way at full outside prices. Few are ready to take on 


considerable lots, even when they are available. 
Shrimp.—Nothing has occurred to change the situation. 
Prices are firm and sales are made in a small way only, though 
here and there a buyer would be glad to get hold of larger 
Supplies are none too large for the business which 
HUDSON. 


quantities. 
will result before the new season opens. 


| The New York Market | 


THE CANNING TRADE 


High Speed Automatic Sanitary Can Machinery 
Bliss No. 1-K Semi-Automatic Floater 


Simple in construction and operation, efficient and economical in the use of 
solder, this machine is particularly adapted for factories handling a large variety 
of round work, where the output of each size or style is limited. It handles cans 
from 3 to 10 inches in diameter by 3 to 17 inches in length. On special order it 
may be arranged for larger work. Adjustments for different sizes of cans are 
most simple to make and easily made. Capacity 4,000 to 10,000 can ends in 10 
hours. 

We build complete modern equipments for both Open Top and Packers’ 
Cans. The use of Bliss Can Machinery means the elimination of unnecessary 
labor and expense, the production of the highest standard cans at the lowest 
cost per can. Results are what we offer as proof of the merit of our machines. 
Our experience is at your service. 


Builders of the Complete Sanitary Line. 


E. W. BLISS CO., 25 Adams Street, BROOKLYN, N. Y., U. S. A. 
Chicago Office: 622 W. Washington Boulevard. Detroit Office: Dime Bank Bldg. Seattle Office: Atlantic & Utah Sts. 


A LANDRETH TOMATO—DELAWARE BEAUTY 


INTRODUCED SEASON OF 1914 


Largest Growers of Tomato Seed on their own Ground in the world. 


A showy, medium sized red sort, as deep red as Landreths’ Red Rock. 
Vine deep green, blight resistant, thick stemmed, of branching habit. Com- 
sequently extraordinarily productive. 

One week later than Chalk’s Jewel, one week earlier than the Landreths’ 
Red Rock, and ten days earlier than Stone. 

Fruit smooth all over, absolutely free from splits, very uniform in size and 
showy. Of a habit simultaneously coloring up all over the fruit. Shape flat- 
tish at blossom end, quite globular at stem or crown end, no depression what- 
ever at stem end, the illustration showing that it is unusually full on top—a 
most desirable quality, no waste. =e 

Its habit of ripening a week ahead of the Landreths’ Red Rock and two 
weeks ahead of Stone is most desirable. A productive sort has long been looked 
for to come in ahead of these two late varieties. Canners are asked to observe 
this most profitable character. It, like all other Landreth Grown Tomatoes can 
only be bought in sealed, lithographed, card board boxes of 4% and % Ibs. 


PRICES IN 14 OR 14 LB. PACKAGES, LESS THAN 10 LBS. AT $4.25 
PRICES IN 14 OR 14 LB. PACKAGES, MORE THAN 10 LBS. AT $4.00 


DELAWARE COLLEGE AGRICULTURAL EXPERIMENT STATION. NEWARK, DELAWARE, November, 9th, 1914. 
Your letter relative to “Delaware Beauty” tomato at hand. Enclosed find description sheet for this plant. The yields have been as follows: 
For 1912 - 14.53 tons For 1913 = 11 tons 487 Ibs. 


In 1918 the first fruit was picked 20th August, and the last October 16th. Heavy pickings from September 16th to 30th, about a week later than 
heavy pickings on “Chalk’s Jewel.” 
For the season 1914 the actual yield was 12 tons 1137-lbs., while the Stone check grown alongside of it yielded at the rate of & tons 1342-lbs. 
C. A. McCUE, HORTICULTURIST. 


Ask for prices on anything in the Seed line you need. We grow all varieties of Seed. ~ 2 


1284" D. LANDRETH SEED CO., Bristol, Pennsylvania. 
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NEWS OF NEW YORK 


Interesting Items Gathered in the Leading Market, | 


About Trades and Traders 


By ‘“‘“HUDSON”’ 
Special Correspondent of ‘“‘The Canning Trade’”’ 


Among the arrivals of canned foods this week were 10,000 
cases of Norwegian sardines and 53,500 cases of California 
canned fruits. The sardines are badly needed and will relieve 
the situation somewhat. Demand continues good, but it is 
hard to obtain supplies. 


Frank A. Watts, of Watts & Co., Buffalo, was a trade 
visitor one day this week. 

George L. Roberts, of Rowland & Roberts, Dubuque, Iowa, 
bought goods in this market this week. 

Coast telegrams tell of the practical exhaustion of pink 
salmon there and a price of $1.25’ f. o. b. for all stock left. 

Southern pack No. 10 apples are offered more freely at 
$2.65 laid down here. Jobbers are not much interested. 


William C. Hampton, of Wright & Hampton, Lansing, 
Mich., was a trade visitor this week. He reports a favorable 
situation in his vicinity in ail canned foods. 

A letter from Baltimore says that the stocks of canned 
foods in the hands of packers are so small that holders are 
quite content to carry them along until they can obtain the 
price they want. The supplies of most varieties are the light- 
est on record at this season. 

The writer of these notes wishes to extend the compli- 
ments of the season to all readers and hopes for them a pros- 
perous year to come. 

Cc. L. Deering, of Deering & Co., Wabash, Ind., spent a 
part of a day in the West Side grocery trade during the week. 

J. A. Tooker, of Tooker & Co., Troy, N. Y., was a trade 
visitor this week. 

Charles C. Sedden, of Sedden & Co., Albany, N. Y., bought 
goods in this market this week. 

A bid of $1.25 on several good sized lots of spot pink sal- 
mon was declined by one holder this week. 

George B. Morrill, of Burnham & Morrill, well-known corn 
packers, has been re-elected president of the Maine Corn Pack- 
ers’ Association. 

Fenton Tomlinson, of the Saco Valley Canning Company, 
Portland, Me., was in the New York market a few days this 
week, making his headquarters with U. H. Dudley & Co. 

According to information from the West no Indiana 
packer has named figures on 1917 tomatoes. All factors seem 
to be ready to wait the opening of the New Year before say- 
ing anything about the price of futures. 

A broker has figured out that the annual consumption of 
salmon in foreign countries is 3,185,667 cases and domestic 
consumption 4,068,042 cases. These figures refer only to what 
is canned in the United States. The Canadian output is 
1,209,108 cases, which is all consumed outside the United 
States. 

A letter from Baltimore says that oysters are too high for 
the steam men to take hold with any prospect of profit. Those 
who have steamed a few find that they cost 90@95c for No. 1 
5-ounce cans. It seems that 90c is about all they can get for 
the pack consequently their profits are nil, even cost being the 
question. 

A prominent jobber says that the increase in consumption 
of salmon is apparent when it is remembered that the market 
has reached its record high levels on a pack of 7,100,000 cases. 
Stocks in the hands of distributors are practicaly consumed. 
An unusual buying interest has developed in all grades, espe- 
cially chums and pinks. No carry-over will be left for the 
new season, now six months away. 

A canned foods factor says that retail distributors are 
enjoying a good sale over the counters, indicating that -con- 
sumers are finding canned foods about the best value for the 
money of any foodstuffs now purchasable. Fish and vegetables 
are moving more freely than fruits, but a good business has 
developed in them all. No surplus is noted in any line and 
a good trade is expected until the new pack is ready for dis- 
tribution. 

S. A. Walters, of Walters & Co., Montreal, spent a part 
of a day in the West Side grocery trade. 

A. B. Wright, of Wilson & Wright, Sedalia, Mo., was a 
trade visitor this week. 

William C. Rangler, of Rangler & Co., Madison, Wis., 
bought goods in New York this week. 

A Baltimore advice says that the oyster pack is the small- 
est ever known in that vicinity. 


THE CANNING TRADE 


Lifting the embargo has helped the tomato situation. 
Shippers can now get refrigerator cars to protect their ship- 
ments from the cold. Heretofore shipment has been danger- 
ous, since protection was practically impossible. The situation 
in all grades has changed little, though the tendency seems to 
be upward, or will be as soon as the year closes and a new one 
begins. More are inquiring about futures, too, though the un- 
certainty regarding the price of cans is operating to hold back 
business. 

Reports from Indiana say that the stock of tomatoes in 
first hands is entirely exhausted. 


L. C. Carpenter, of Carpenter & Co., Utica, N. Y., spent a 
part of a day in the West Side grocery market this week. 

William A. Wilkins, of D. A. Doyle & Co., Buffalo, was a 
trade visitor a part of a day this week. 

William S. Duncan of Duncan & Co., Richmond, Va., 
bought goods in the New York market this week. 

Clinton L. Baxter, of the Portland Packing Company, 
Portland, Me., has been re-elected director in the Maine Can- 
ners’ Association. 

Brokers complain of reduced income because of short de- 
liveries on sales from canners. 

One sale of 100 cases of 1916 pack Maine corn was re- 
ported at $1.50 f. 0. b. Stocks are said to be very closely 
cleaned up. 

B. O. Bowers of B. O. Bowers & Co., will leave early in 
January for a trip to Florida. He will visit the various oyster 
and shrimp canneries in which his firm is interested and will 
remain in the South most, if not all, the winter. 


Advices from Eastport say that few sardine canners have 
any stock of oil or mustard fish. Some packers are said to 
have carried over a considerable supply of cans, which will 
help them some this year. 


Considerable business is reported in Southern pack oysters 
for New York account at 80c for 4-ounce and 85c for 5-ounce. 
Packers have difficulty in filling orders at these prices and a 5c 
advance is expected. 

The National Canned Foods and Dried Fruit Association 
is discussing a uniform contract between the broker and his 
principal. 

B. A. Leffingwell, of B. D. Wallach Company, Austin, Tex., 
spent a part of a day in the West Side grocery trade this week. 
He said that the advent of the troops in Texas has helped trade 
in that section of the country greatly. 

Charles A. Warren, of Warren & Co., Norfolk, Va., was a 
buyer of goods in New York this week. 

Baltimore reports baked beans higher. 
held at $1.60 there. 

Advices from Norway say that the sardine fishery con- 
tinues very unsatisfactory and little stock is available, even at 
abnormally high prices. 

A sale of 100 cases of fancy Maine corn was reported at 
$1.50. This figure is a shade under the regular market. 

Hawaiian pineapple canners are finding it hard to secure 
transportation for their stock from Honolulu to San Francisco 
and from San Francisco to New York. Supplies in New York 
are small. 

A Coast report says that 1,000 cases of No. 1 pink salmon 
has just been made at $1.22% f. o. b. Coast. This is said to 
be the highest price paid for this grade of salmon in recent 
years. 

State canners are declining less than $3.00 on best grades 
in car lots of apples. Pennsylvania canners want $2.50 and re- 
fuse anything below $2.45. Considerable buying is going on 
in the local market. 

John Wilson, of Wilson & Co., Chicago, spent a part of a 
day in the West Side trade this week. 

One sale of 100 cases of pink salmon was reported at 
$1.27% on spot. 

William A. Rogers, of Rogers & Co., Duluth, Minn., spent 
a part of a day in the West Side trade this week. 

Frank B. Purdy, of Purdy & Co., Buffalo, was a trade 
visitor this week. 

Unofficial estimates give the pack of Hawaiian pineapple 
as 2200,000 cases, considerably more than the early estimates. 

Philip Brakeley, of the estate of A. Brakeley, Bordentown, 
N. J., one of the best-known of the New Jersey canners, was in 
the West Side market one day this week, making his head- 
quarters with Seggarmann Brothers, Inc. He says he thinks 
it unwise to name prices so early upon futures for 1917. He 
says no packer can know now what the cost of canning is going 
to be next year. He thinks $1.00 on No. 3 tomatoes is too 
low to show the packer a profit. ‘‘Packers better not name 


No. 3 plain are 


prices,’”’ he said, ‘“‘until they know what the cost of cans is 
going to be.” 

William B. Denton, of Denton & Co., Springfield, Ill., was 
a trade visitor during the week. 


THE CANNING TRADE 


DELAWARE BEAUTY TOMATO 


A FEW: OF MANY TESTIMONIALS 


RBAD THEM! 


The following are a few of the testimonials by states which 
we have received this autumn of 1916 concerning the Delaware Beauty. 
We will not ourselves add any further description to it here, but 
refer the reader to what is said by whom he has confi- 
dence, The amount of Seed is limited, and the season for getting it 
is short, as we will soon be sold out, so send us your order now. 


FROM DELAWARE- 
J. A. MORGAN & COMPANY 
Searorp, Det., November 5, 1915. 

In regard to the Landreth’s Delaware Beauty Tomato which we grew 
last year alongside of Greater Baltimore and Stone, say we find it very 
prolific and we like it very much. It seems to ripen early and hold very 
late. The fruit solid and holds up well. . A. Morcan & Company. 


those in 


DARBEE & COMPANY 
Searorp, Det., November 5, 1915. 


HOUSTON, 


Regarding the Landreth’s Delaware Beauty, from what we have seen 
and heard we cannot say enough for it. The writer had one acre and 
picked over 400 baskets and, while I had 6 acres of other varieties, I only 


harvested 500 baskets from the six. 
under exactly the same conditions. 
Beauty was good and without cracks. 
We think this for an early Tomato is going to beat them all. 
we know it as we have tried it. 1oUSTON, 


All plants set out the same day and 
The shape and color of the Delaware 


In fact, 
DarBeE & CoMPANY. 


J. H. HOPFECKER CANNING CO, 
Canned Fruits and Vegetables 

D. Lanpretu SEED Company: Smyrna, Der., November 3, 1916. 

Answering yours of the Ist inst. relative to our opinion of Delaware 
Beauty Tomato, beg to say that the very limited experience we had_ with 
this Tomato the past season was most satisfactory indeed. All of our 
growers who grew this Tomato were very much pleased with it. It is a 
good cropper, very solid, good color, and the vines retain their foliage far 
better than other varieties we grew the past season, showing that Delaware 
Beauty has fairly good blight-resisting qualitics. 

We like this Tomato very much indeed, and have accordingly 
materially increased our order for Seed of this variety for next year. 

J lorpFECKER CANNING Co. 


very 


REHOBETH PACKING CO., INC, 
Packers of The Pride of Rehobeth Tomatoes 
Renosetn Beacu, November 3, 1916. 
D. LAnpretH SEED Co.: 
he Seed that we purchased of you this year, Delaware Beauty and 
“The Landreth,” produced exceptionally fine crops. Our growers are 
strong for “The Landreth.” 
We will place the bulk of our Seed order with you for next season’s 
acreage. REHOBETH PAcKING Co. 
FROM VIRGINIA— 
THE CLAYBROOK-NEALE PACKING COMPANY 
Packers of Fruits and Vegetables 
Bow er’s Wuarr, Essex Co., Va., October 31, 1916. 
Messrs, D. LANDRETH SEED Co.: 
Yours of recent date to hand, 
Beauty Tomato Seed bought of you. 
every Seed produced a plant, 
we ever had. 


FROM PENNSYLVANIA— 
R. B. HYSON 
Canner of Fine-quality Sugar Corn and Sanitary Tomatoes 
Bripceton, York Co., Pa., November 3, 1916. 
D. LanprEtH SEED CoMPANyY: 

In reply to your inquiry in regard to Tomato Seed, will say the Dela- 
ware Beauty Tomato Seed produces the best Tomatoes we have ever 
packed, being solid and almost round; therefore, but little a. 

R. B. Hyson. 


asking how we liked the Delaware 
They were all right. I am satistied 
and the yield was better than anything else 
CLAYBROOK-NEALE PackinG Co. 


FROM INDIANA— 
PRINCETON CANNING COMPANY 
Packers of High-grade Can Foods 
D. Lanpretu Co.: BrownssurG, Inp., October 23, 1916. 
Replying to your favor of the 16th inst. regarding the Delaware 
Beauty Tomato, will say we like it very much. We had no rain here 
from the 15th of June until after we had finished packing Tomatoes, and 
that was why we think we had a very fine lot of Tomatoes; that is, we 
were not bothered with the cracking at the stem end; they are not very 
large, but a fine color and very solid. PRINCETON CANNING Co. 


FROM CALIFORNIA— 
GREGORY FRUIT COMPANY 
D. LanpretH SEED Co.: Cotton, Car., November 10, 1916. 


Referring to your letter of November Ist, the grower who put out 
the Delaware Beauty Tomatoes has delivered up to date an average of 
about three tons to the acre. For color and solidity they have been of 
the best, and the quantity per acre we leave to you. However, don’t take 
this too seriously, as this has been about the average around here of all 
kinds. Grecory Fruit Co. 


Price Over 10-Ibs. $4.00 Ib. 


D. LANDRETH SEED CO. 


BLOOMSDALE SEED FARMS 
ESTABLISHED 1784 


Write For Our Price List and See the Other Testimonials 


FROM NEW JERSEY— 
WATSON BROTHERS COMPANY 
Packers 
Greenwicu, N. J., November 13, 1916. 


D. LanpretH Co.: 

Please pardon us for not answering your letter of November 1 sooner. 
My brother left it to me to answer and I thought he had answered it. 
Your Delaware Beauty proved all you claimed for it last year, both in 
earliness and productiveness. Tomatoes from this variety were the finest 
in solidity and color of any delivered to our factory last season. They 
began ripening about the 10th of August and vines stayed green until mid- 
dle of October. Vatson Bros. Co. 


D. LanpretH SEED Co.: Sate, N. J., November 3, 1916. 

In reply to yours in regard to my opinion of your Delaware Beauty 
Tomatoes, they proved to be very satisfactory, both as to size, color and 
productiveness. I shall continue to have them grown in the future. 

Harry N. Ayres. 
MORRIS CANNING COMPANY, INC. 
Packers of High-grade Food Products 
LaMBERTVILLE, N. J., October 23, 1916. 


D. Lanpretu Co.: 

We do not recall having purchased any Delaware Beauty Tomato Seed 
of you this past season, but we did receive some of “The Landreth” Seed. 

This turned out so well that we are thinking seriously of using a 
larger quantity in the future. 

tow does “The Landreth” compare with the Delaware Beauty as a 
canning Tomato? Morris CANNING Co., INc. 
FROM MARYLAND— 

JOHN H. HARRISON 
Tomatoes in Season 

Wittman, Mp., November 8, 1916. 
Messrs. D. Lanpreti SEED Co.: 

In reply to your letter would say, I am very much pleased with the 
Delaware Beauty Tomato. It ripens earlier and yields better than any 
1 have ever had, has a fine color and very solid, and my growers are very 
much pleased with it. Joun H. Harrison. 


W. E. ROBINSON & COMPANY 
Canned Goods Packers 
Commission Merchants and Brokers 
Bet Mp., November 3, 1916. 
D. LanprRETH Co.: 
Your letter received. The Delaware Beauty Tomato proved very sat- 
isfactory, though we do not know that it is any better than the Land- 
reth’s Red Rock or Stone, but some of the people who used Delaware 
Beauty got larger crops than those who used the Stone and Landreth’s 
Red Rock. W. E. Rosinson & Co. 
Cc. P. WHITEFORD COMPANY 
Packers of Fancy Sanitary Tomatoes 
Wuiterorp, Mp., November 2, 1916. 
D. LanpretH SEED Co.: 
Your letter received 
bought from you. 
ever seen. 
this seed. 


in regard to Delaware Beauty Tomato Seed 
It is needless to say this is the best Tomato I have 
We raised this year from 400 to 500 bushels per acre from 
I prize it highly. P. WHITEFoRD Co. 
B. MESSENGER 
Specialty—Hand-packed Tomatoes 
FEDERALSBURG, Mp., October 25, 1916. 
D. LanpretH SEED Co.: 
fhe Delaware Beauty is a fine Tomato. _I don’t think that 
Tomato that we have ever tried exceeds it in canning qualities. 
It is a vigorous and hardy grower, yields well, and of fine fruit. 
. B. MESSENGER. 


any 


F. P, ROE 
Packer of Independence, Centennial and 
e’s Brand Canned Foods 
GREENSBORO, Mp., October 18, 1916. 
D. Lanpretu SEED Co.: 

In answer to your inquiry about the Delaware Beauty Tomato, I 
have tried them this year on my own land and am very. well pleased with 
them indeed. We find these to be a week to ten days earlier than the 
Stone, good size, cracks very little, and if left on the vine have a deep 
red color. This Tomato is very meaty, has small seed cells and we find 
that in making pulp we have to boil out a smaller percentage of water to 
get the right weight than we do with the Stone. It is also very fine for 
canning. F. P. Roe. 


OFFICE OF T, L. DAY, SWING & CO. 

Packers of No. 10 Tomatoes 

Three Sisters Brand 
RipGety, Mp., October 20, 1916. 
Messrs. D. LanpRETH SEED Co.: 

In answer to yours of 16th, the pound of Delaware Beauty Tomato 
Seed that we purchased on the 29th of February, we were very well pleased 
with them. What are these Seed worth this year? 

T. L? Day, Swine & Co. 
FROM UTAH— 
WASATCH ORCHARD COMPANY 
Packers of Fruits and Vegetables 
D. Lanpretu SEED Co.: OcpEN, Utau, November 20, 1916. 

Gentlemen—Y our letter of the 15th received regarding Delaware Beauty 
Tomato Seed that was given us for trial, and we also received your letter 
of November Ist. Will state the Delaware Beauty did fine, and we want 
quite a quantity of this Seed for next year. Yours respectfully, 

W. J. Parker. 


Price Under 10-Ibs. $4.25 Ib. 


BRISTOL, PA. 
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The Chicago Market 


Work plentiful at good wages—A defense of the man over forty-five—Immense retail 
trade of the holidays—Wholesale Grocers have had a good year—A practical flight. 


Reported by Telegraph 


Chicago, Dec. 29th, 1916. 

The Weather and Season.—For the past week the weather 
has been almost ideal Christmas weather for Chicago, a light 
dry snow on the ground, making a ‘‘White Christmas,” ice 
for skating everywhere, and though the days have been foggy 
and dark, as winter days usually are here at the lakeside, it 
has been dry underfoot. The thermometer has ranged around 
zero and the winds as usual have been about all that might be 
characterized as undesired and unpleasant. 

However, these things do not deter people who live in 
Chicago from seeking pleasure or seeking to give pleasure to 
others, consequently the theatres, the clubs and cafes, caba- 
rets and movies, sunday schools and churches have been 
crowded to the doors, while the active and practical charities 
of Chicago have been splendidly supported by the generous 
giving of the people. 

The soup-houses, bread lines, jails, station-houses and 
saloons have done a poor business this winter so far, thank 
God! and employment agencies and bureaus cannot meet their 
demands for help, while the newspapers teem with ‘Help 
Wanted” advertisements, ‘“‘with or without reference.’ 


The employes have even begun to recover from the fool 
theory that no man older than forty-five or no women over 
thirty-five is efficient, and that young boys and young girls 
must be employed for best results in commercial positions, 
and a movement has begun to reinstall a lot of men over 
forty-five in active employment. 

The facts are that the cheap department stores and other 
concerns were instrumental in starting that theory of the in- 
efficiency of middle-aged and older men because they wanted 
16-year-old boys and girls to work for them at $6 to $9 a 
week, without hope of advancement, in positions that only 
required an ability to read a little, write a little, spelling not 
necessary, as the work is chiefiy copying. 


My mercantile experience has taught me that a 16-year- 
old boy around an office is a nuisance which constantly has to 
be abated, and that a girl under 19 or 20 years of age around 
an office is about as useless as a pet cat, and that one expe- 
rienced clerk, male or female, can do more work than three 
such, and do it right, whereas the boys and girls would do it 
wrong. Young people of that age could be at home and in 
school, if the custom of substituting several of them for an 
experienced clerk had not become the vogue, for the experi- 
enced clerk would be supporting the family, while they (the 
boys and girls) got an education. 

There are two sides to this situation, of course; but the 
principal of employing children in stores, offices, factories or 
canneries is all wrong and it is not practically economical, 
except where crop emergencies exist and a shortage of labor 
has to be met. 

Heavy Buying at Retail Never in the history of this city 
has there at the Christmas time been experienced such an 
enormous volume of buying at retail. 


The great loop department stores and small stores all 
throughout the city have done an enormous business. 

The department stores from opening to closing for two 
months past have been thronged with such crushing crowds 
of people that they could by no means be properly served. 

The big mail-order houses have exceeded former years’ 
sales by millions, and retail grocers report that they have 


never enjoyed such a patronage before. The wholesale grocers 
have all made fine profits and every one, except buyers and 
other commercial people with fixed salaries and canned foods 
brokers, seem to have plenty of money. The brokers met 
with disaster in their short deliveries of the futures they had 
soid, and in the almost entire withdrawal of canners from the 
market late in the season. 

The Market.—There is none. I will have to refer you to 
last week’s report. There have been no transactions at whole- 
sale worth noting during the week. 

Food Price Investigations.—The newspapers and a few 
seekers after sensational political reputation have been mak- 
ing a loud noise about investigation of the conditions of food 


monopoly, but with unimportant effect upon public opinion or 
upon market conditions or prices. 


With Apologies to Walt Mason.—The buyers and the 
brokers, of canned foods in the can, are charged with being 
allies to rob the workingman. The farmer rides in limou- 
sines; he named his price and got it. The workingman has 
had a raise whenever he has sought it. The owners of the 
canned foods have scored their little score and the public, as 
is usual, is yelling for some more. The buyer’s pay is not ad- 
vanced; he drew as much before. The broker’s wealth is not 
enhanced; he’s busted as of yore. And such are life’s vicissi- 
tudes; the guiltless are defamed; the buyers and the brokers 
are the only parties blamed. 

If the above don’t stop all investigations, let me know 
and I will try again. 

Space Writing.—As will be evident, I am writing this 


week just to mark time and until something happens in the 
way of market news to write about. 


A fine “writing man” in Chicago has criticised me for 
calling my space in this paper a column and then invariably 
using a page. If he has the patience to read this ‘‘pagej’’ he 
will wonder why I do not eall it a vacuum. 


WRANGLER. 


NO FUTURE PRICES UNTIL SPRING. 


A letter of more than ordinary interest has just been sent 
out by Wm. Numsen & Sons, Inc., Baltimore, to all their 
brokers. It was dated December 22nd, and reads as follows: 
To our Brokers;— 


Owing to the uncertainty as to what prices will be on cans, 
cases, labels, raw stock, and condition of labor, we have de- 
cided to wait until Spring before making prices on futures. We 
think by pursuing this policy we can come nearer to meeting 
the views of our customers than we can by making prices now. 


We would also call attention to the fact that during the 
period from July 1st to November 1st, we cannot consolidate 
in pool cars, i. e., shipments with other packers’ goods. We 
have great difficulty in getting lighterage and space from the 
transportation lines, and we cannot afford to surrender that 
space to goods other than our own; besides, it curtails our 
shipments fully one-half, which crowds our warehouses and 
compels us to put our own goods in public storage warehouses 
in order to make room for our pack. You will please note this 
ruling carefully and not deviate therefrom. 


Yours very truly, 
WM. NUMSEN & SONS, INC. 
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J. B. HENDERSON & SON 


160 North Fifth Ave. Room 717 Chicago, Illinois 
PHONE, FRANKLIN 5167 


CANNED FOODS ONLY 


There are only 43 Wholesale Grocery Houses in Chicago which we con- 
sider prompt pay and reliable. We sell them all and personaly call 
upon them all regularly. If you have canned foods you desire sold 
write us giving a description of the quality and quantity and we 
will promptly reply advising you of the price we can obtain. This 
is the largest and most active canned foods market in the United 
States handling a larger volume and variety of canned foods than any 
market in the world. You should be reliably represented here. We 
refer you to any Wholesale Grocery House in Chicago and to The 
Mid-City Trust and Savings Bank of Chicago as to our reliability and 
dependability. If it is good food and comes in a can we will sell it. 


CRARY BROKERAGE COMPANY 


PACKERS’ SALES AGENT 
WISCONSIN CANNED PEAS 
WAUKESHA, WIS. 


CORRESPONDENCE SOLICITED 


FOREST CITY BROKERAGE Co. 


PURE FOOD BROKERS 
Manufacturers and Shippers Agents 


209 WARREN BUILDING ROCKFORD, ILL. 


HARRY C. GILBERT CO. 
CANNED FOOD BROKERS. 


INDIANA TOMATOES A SPECIALTY 
305 Majestic Building INDIANAPOLIS, IND. 


CANTON BOX COMPANY 
2501 to 2515 Boston St. Baltimore, Md. 
PACKING BOXES 


Made up or in Shooks. Cargo or Carload. 


THE 


CORN CUTTER 


The Morral Corn Cutter is the first and original 
combined machine for cutting either single or double 
cut Maine style corn and it is now built with attach- 
ments for cutting the whole grain Maryland style corn. 
We also furnish attachments for slitting and cutting the 
corn when desired. 


In presenting our Morral Corn Cutter to the canners 
for the year 1916, beg to say the Morral Corn Cutter has been 
in use for more than twenty years and we now have hundreds 
of cutters in use and they are used exclusively by some of 
the best factories of the United Statesand Canada. We have 
improved our cutter from year to year and-as we have had 
more than twenty years experience in building Corn Cutters 
we think we know what the up-to-date canner requires, and 
our 1916 model Corn Cutter will be far superior to any we 
have ever built. It has several new improvements and wiil 
be built heavier and stronger and better than any cutter we 
have ever built. 


The Morral Cutter gets all of the corn off of the cob and will soon save enough over other cutters to pay for the cutter. Read 
what a prominent canner has been able to save with the Morral Double Cut Cutter. 


MorRAL Bros., Morral, Ohio. 


Grimes, Iowa, March 9th, 1916. 


Gentlemen :—As soon as your first double-cut corn cutters appeared on the market, we tried out two of them. We were so well pleased with their 
operation that we found it profitable to abandon all cutters then in use and to equip with yours throughout. 

These cutters that have been in use from the beginning are still giving first rate service. Last yea: on 2,712 tons of green corn we averaged 864 cans 
per ton. Corn was good quality throughout the season but we feel that this average is an especially good one and could only be secured by cutters 


being in excellent condition at all times and permitting no waste. 


We are enclosing herewith order for eight new double-cut corn cutters to add to our present equipment. 


WJS/NB 


Yours very truly, GRIMES CANNING & eats co 


er W. Stewart, Secretary. 


It will pay you to see the Morral Cutter before you place your 1916 orders. Would be pleased to have you write us at once for prices and further information. 


MORRAL BROTHERS 


= = Morral, Ohio 
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REVIEW OF THE CALIFORNIA CANNED FOODS 
SITUATION FOR 1916. 


By Isidor Jacobs 
President California Canneries Co. 


San Francisco, December 20, 1916. 

With higher costs for cans, caused by the increased cost of 
tin plate, and high cost for sugar for 1916, the season opened 
on an era of higher prices. In addition to this the co-operation 
on the part of many lines of fruit-growing interests resulted 
in better prices to the producers. This, of course, meant to a 
certain extent, higher prices for canned fruits. 

The season has in many ways been the most remarkable 
ever known in the industry owing to the close clean-up of 
everything. Stocks in first hands in California will be the 
lightest known in the last twenty years, so that the season of 
1917 will begin with practically no carry-over. The past 
season has been remunerative to canners. 

We hear on many sides the talk about the necessity of 
having the Government declare an embargo to prevent shipment 
of canned fruits and vegetables, particularly canned tomatoes, 
to foreign countries. This has been circulated largely through 
the Secretary of the National Retail Grovers’ Association. As 
a matter of fact, such talk is ridiculous, because during the 
season of 1916 foreign governments had embargoes existing 
against United States canned foods of all kinds excepting can- 
ned salmon. In France the emabgro was complete,. and of 
course no goods could go to Germany on account of the condi- 
tions. In England only fifty per cent. of the usual require- 
ments were premitted, so that any idea given out that the de- 


mand through the war in foreign countries was responsible for 
the increased prices in this regard is ridiculous. 

One instance that might be mentioned is the fact that in 
the talks and in the circulars issued by the Secretary of the 
National Retail Grocers’ Association, they particularly empha- 
size the necessity of an embargo on canned tomatoes into for- 
eign countries from this country. As a matter of fact this is 
ridiculous, because the quantity of canned tomatoes shipped to 
foreign countries amounts to practically nothing, not being 
more than two per cent. of the total pack of the United States. 
One would receive the impression from the statements made 
that a large proportion of the pack had been going to foreign 
countries, which is not the case. 

The real cause for the high cost of canned foods in the 
United States is, as stated above, the increased cost of cans 
through the advance in the price of tin plate, the increased 
cost of sugar, labor, labels and cases, and through the co- 
operation mentioned above, the increased cost of fruits; but 
the increase up to this time will not compare to what it will 
be in 1917, because the effect of the tremendous increase in 
the price of tin plate, which will cause a tremendous increase 
in the price of cans, has not been felt very seriously in 1916, 
but will be felt next year. It means that the cans or tins 
used to pack canned foods will be from thirty to forty per cent. 
above prices of 1916. This will have to be added to the cost 
of manufacture for next season, and undoubtedly means a 
marked increase in the price of goods. 

In addition to this, one of the causes for increases in prices 
is, of course, the tremendous demand all over this country. 
This is owing to the economic conditions which have resulted 


Photograph taken at Salesmen’s Convention of The Stecher Lithographic Co., Rochester, N. Y. 


NOVEMBER 20th, 


1916 


TOP ROW, RIGHT TO LEFT—Frederick C. Herzog, Sales Manager: Frank W. Moulton, Manager Coating Plant and Director; Frank E. Pigott. Rochester Office; 
J. Harold Batzle, Manufacturing Department: Otto R. Rohr, General Manager and Director; Fred S. Payne, New York Office; Walter A. Stewart, Baltimore 


Office; Wm. P. Hilton, Chicago Office. 


BOTTOM ROW, RIGHT TO LEFT—Henry W. Weiler, Jr.. Manager Book and Novelty Departmen‘; Wm. A. Kraus, New Orleans Office; Thomas F. Brown, Rochester 
Office; Frank W. McGrail, Boston Office: Warren D. Owen, Chicago Office; Herman R. Kinsey. Omaha Office. 
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ESTABLISHED 1864 


BALTIMORE MARYLAND 
HIGHEST QUALITY PACKER’S CANS 


OPEN TOP (SANITARY) 


WITH MAX AMS LATEST AND BEST CLOSING MACHINES NO. 128 
Single or in Tandem for Highest Speed Lines, Corn, Peas, Etc. 


COPY OF LETTER FROM ONE OF OUR CUSTOMERS 


Messrs. W. W. BOYER & CO., 
BattTiIMorRE, Mp. Baltimore, November 9th, 1915. 

Gentlemen:—We are in receipt of your letter of the 8th, and in reply will say that we are well satisfied with your 
Open Top (Sanitary) Cans and Closing Machines with which we operated our entire factory this season, after giving them 
a trial on a part of our pack last year. We must say that your cans have turned out better than any we have ever used, 
either Open Top or Old Style for strong tight seams, freedom from leaks, and smooth, steady running of your Closing 
Machines, of which we now have two high speed tandem lines and one single machine. 

We will also say that your service has been all that could be desired in every respect. 

Very truly yours, SCHALL PACKING COMPANY, 
By John W. Schall, President 


IT TAKES THE BIG PEAS OUT FIRST 


The above is an illustration of our New Nested Pea Grader, which has large capacity, occupies small floor space, does perfect grading—and in a short time 
will save its cost in the increased yield of the small size peas, which ordinarily are mixed in with the larger sizes when graded on any other type of machine 


THE SINCLAIR-SCOTT COMPANY 


CANNING HOUSE MACHINERY Wells & Patapsco Streets, BALTIMORE, MD. 
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in the prosperity that we have throughout the country. People 
who are getting better wages are spending more money, and are 
therefore purchasing more goods of all kinds, and this tremen- 
dous demand coming during 1916 very suddenly has exhausted 
stocks of all kinds in all directions, and has therefore helped 
in increasing prices. I assume that this applies not only to 
canned fruits and canned foods, but to every other line of 
business. 

I cannot see how the Federal Government can do any- 
thing to stop the increase in prices, excepting in-so-far as they 
may discover combinations to fix prices. Such combinations or 
agreements would be a distinct violation of the law, and should 
be vigorously prosecuted, but the trouble with such combina- 
tions or agreements is that it is very difficult to get absolute 
proof, as most concerns that enter such agreements do so in 
such a way as to prevent knowledge of it reaching the public 
or so as to prevent legal proof being obtainable. 

It is human nature to get as high prices as the demand 
would warrant in any line of industry, and the idea of higher 
profits seems to be prevalent generally. A number of the meat 
packers of Chicago are shoiwng profits for 1916 of three hun- 
dred and four hundred per cent. over 1915; a number of sugar 
companies are showing over fifty per cent. per annum dividends 
upon their capital; the Steel Trust is said to be making net, 
about a million dollars per day, etc., etc. You can see the 
tendency to increased profits in all directions, and unless the 
Government can limit the profits of corporations by legislative 
enactment, or fix prices of food products and regulate the dis- 
tribution of same, I do not see how there is any possible way 
to limit the increased cost of commodities that the people re- 
quire. This would mean radically changing our laws. 

The most serious handicap that the producing and manu- 
facturing interests on the Pacific Coast have had this year 
has been the shortage in cars and the congestion existing in 
transportation on the Gulf Routes via Galveston. This was 
largely caused by the prosperity in the country generally, re- 
sulting in a tremendous increase in the demand for transpor- 
tation facilities, particularly in view of the shortage of steam- 
ers through the Panama Canal. The railroads have been unable 
to cope with the situation owing to the fact that they have not 
the equipment sufficient to meet the demands. 

The general impression has been that the cause of cessa- 
tion of shipping through the Panama Canal to the Atlantic 
Seaboard from this Coast was the shortage in steamers owing 
to the war. As a matter of fact, I do not believe that the 
regular established lines would have quit the business at all 
if it had not been for the slides in the Panama Canal in 1915, 
which resulted in the regular established lines finding through 
the war conditions more profitable business instead of again 
waiting for the opening of the canal. This business proved 
so profitable that they have not yet seen fit to return to the 
old conditions, notwithstanding the fact that the Canal is now 
in a position to take care of the business without further dan- 
ger of its being temporarily stopped again. 

The Pacific Coast business interests, therefore, are looking 
forward to a resumption of traffic through the Panama Canal, 
which will, of course, relieve the present situation, but until 
it is relieved there will be more or less difficulty in getting 
sufficient cars to handle the output of California products. 


We are all in hopes that this situation will soon be re-- 


lieved, as everyone concerned, including the transportation 
companies, is doing everything possible with that end in view. 


- To Save Money See the 


“Wanted & For Sale” Ads 


TRADE 


FROM OUR MANY FRIENDS. 


Season’s Greetings From Near and Far—Live Evidence That 
There is Sentiment in Business—The Whole Industry 
Happy. 


We have heard men say that it is harder to receive than 
to give, and when the task of acknowledging the receipt is 
taken into consideration this would seem to be true, for the 
thoughtfulness of the giver arouses sentiments in the recip- 
ient that it is not easy to express in words. And the deeper 
this feeling the more difficult the task. 

Cynics have said that there is no sentiment in business, 
but if they could see the flood of Christmas cards bearing 
tokens of remembrance that has come in upon us from every 
section of the country, the burden of which is, if not in actual 
words: 

Out of my heart it comes, 
Straight to your heart it’s sent, 
The blessedest, gladdest Christmas cheer 
That ever a real friend meant, 
they could not make any such assertion. 

From way out on the Pacific Coast, San Francisco, comes 
a Christmastide greeting from the Premier Machinery Com- 
pany; handsome in its purple and gold, and printed upon 
deckle-edge parchment paper. 

Thos. G. Cranwell & Co., Baltimore brokers, present their 
greetings and good wishes for 1917 under a sprig of holly and 
jingling bells. 

Mr. and Mrs. William Savoury Thomas —the ‘‘Billie’’ 
Thomas of the Thomas Canning Co., Grand Rapids, Mich., and 
his charming wife—send greetings to Ye Editor and his wife, 
in as neat a red, white and gold form as one could wish to see. 

“Jimmie’”’ Colbert, the advance man for Boyer cans, made 
by W. W. Boyer & Co., Baltimore, and as his friends so well 
know, a benedict within the past few years, shows the influence 
of Santa Claus—and the need thereof—in a neat card bearing 
a baby's rattle, and the words: ‘‘Kindest Regards and Best 
Wishes for a Rattling Good Time at Christmas and in the 
Coming Year.’’ : 

Smiling John Hughes, old Harford Co., (Md), boy, long 
residing in the West; pioneer promoter of corn canning fac- 
tories there; erstwhile representative of Sprague; last season 
corn canner and now resident of St. Paul, Minn., smiles out 
at us from the left hand page of a neat folder to say: 


Gold you have and silver too; 
All good things have come to you; 
Naught remains for me to give 
Save duplicates of this old ‘“‘phiz.’’ 
Counterfeits are poor ’tis true, 
But this accept at “face val-ue.”’ 


And from Chicago comes a neatly engraved card bearing 
the $ sign of the Sprague Canning Machinery Company, and 
conveying the good wishes of this progressive firm. 

The American Can Company “boys” at Balitimore sent 
their greetings upon a neat and tasteful card, done in blue 
and green upon white, and with it the ‘visiting’ cards of F. 
D. Throop, District Sales Manager: Harry W. Krebs and J. W. 
Simmons. 

C. W. Baker & Sons, brokers for more than half a century 
at Aberdeen, Md., send greetings upon a very tasteful folder. 

C. W. Antrim & Sons, the well-known wholesale grocery 
house of Richmond, Va., send hearty greetings upon a card 
bearing evidence that Santa Claus has visited them and well 
filled their stockings. 

President Chas. G. Summers, Jr., of the Canned Goods 
Exchange sends us one of the neatest cards bearing good wishes 
for 1917. 

The Smith-Webster Company of Bel Air, Md., the well- 
known brokers of famous Harford County, have evidently re- 
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Ayars Machine Company, 


CORN SHAKER 


FOR SHAKING CANS OF 

CORN BEFORE SHIPPING TO 

GIVE THE CONTENTS A RICH 
- CREAMY APPEARANCE. 


Ayars Machine Company, nes jerey. 


BROWN, BOGGS CO., Lrp., HamiILTon, OnT., Sole Agents for Canada. 
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produced upon their card one of Harford’s hospitably warm 
open-fire places to back up the warmth of their greetings. 


The Frazier Packing Co., of Elwood, Ind., sends us an 
unusually attractive card, depicting a Christmas night in the 
country, and bearing cordial good wishes for the occasion and 
coming new year. 


Willard G. Rouse and J. L. McDaniel, composing the brok- 
erage firm known as the Easton Commission Co., at Easton, 
Md., send their best wishes on a beautifully engraved and 
colored folder—for Good Taste might be considered the middle 
name of Willard. 


Slaysman & Co., the well-known makers of can-making 
machinery, at Baltimore, have sent their many friends a 
stamped-out leaf with the suggestion to turn over a new leaf 
at New Years! If you accept their advice you find on the 
inside some of their good resolutions to serve you well during 
1917, and in addition the hope that you will have health, 
wealth and prosperity. 


A. K. Robins & Co., who supply you with your cannery 
requirements, after extending a warm-hearted greeting, say: 
“To this add the sincere prayer that nothing but Good may 
come near you, and you have our Yuletide wish.” 


And so they come from every section and every branch of 
the industry, hundreds of them, that space will not permit 
us to mention. And we can but say we heartily reciprocate 
all these good wishes; we deeply appreciate the thoughtfulness 
and the honor of being included in your list of friends, and 
will try to be worthy of it in the future. 


THE WORK OF THE FOOD AND DRUG LAW. 


In the énforcement of the Food and Drugs Act during the 
last year, U. S. Department of Agriculture officials analyzed 
29,833 samples of foods and drugs offered for interstate ship- 
ment and for import. A physical examination was made of 
samples from 76,468 shipments offered for import. Of these 
foreign shipments, 6,353 were found to violate the law in 
some respects and were either excluded from the country or 
admitted only after the importers had relabeled them to com- 
ply with the law. Of the samples of domestic products an- 


alyzed 3,535, either because of the nature of the product or 
because the label on it did not teil the truth, were found to 
be in violation of the Federal law. In 1,364 cases the De- 
partment recommended to the Department of Justice that 
criminal prosecution be instituted against the manufacturers 
or that the goods be seized. In many cases where there was 
no evidence of intention to defraud, and where there was 
merely some easily remedied flaw in the working of a label, 


the shippers, after being warned in hearings, voluntarily took 
steps which made their products fully comply with the re- 
quirements. In all, there were held 8,715 such hearings, many 
of which resulted in the prosecutions indicated and the gath- 
ering of evidence for a large number of additional cases, which 
will be forwarded to the Department of Justice. 

The Bureau of Chemistry, in its annual report, also calls 
attention to the fact that through the system of Service and 
Regulatory Announcements, now 
given due notice of the requirements and thus are enabled 
voluntarily to make their products conform to the law. In 
this way the Government achieves its purpose, frequently 
without entering into needless and very expensive litigation. 


In the regulatory work, special emphasis has been given 
to the control of drug products and foods liable to spoilage 
and pollution. These frequently constitute a serious menace 
to health. The food inspectors have been instructed to be par- 
ticularly watchful for interstate shipments of bad eggs, milk, 
oysters and spoiled foods, and false and fraudulently labeled 
medicines and spurious, synthetic drugs. 


in use, manufacturers are: 


CURBING FRAUDULENT MEDICINES. 


Attempts to counterfeit or adulterate imported drugs 
have been more common since the recent high price and 
scarcity of many of these products encouraged their imitation. 
It is interesting to note that of the 1,036 cases terminated in 
the courts during the year, 198 were brought on account of 
the false and fraudulent labeling of medicines. In all of these 
medical cases, save five, the courts found for the Government, 
and this, it is believed, has exercised an important deterrent 


effect on the vendors of nostrums shipped from one State to 
another. 


The work of controlling the’ fraudulent labels of medi- 
cines and mineral waters has been greatly strengthened by 
the establishment of a separate office to deal with these mat- 
ters. At the request of the Secretary of Agriculture an officer 
of the U. S. Public Health Service has been detailed to take 
charge of this work. Moreover, through the close co-operation 
established with the foods and drugs officials of many of the 
States, the Department was able to direct the attention of the 
local authorities to the presence of spurious drugs in their 
States and, as a result, much of these fraudulent goods in the 
hands of local dealers and beyond the reach of the Federal 
authorities were destroyed by State and municipal officers who, 


in many cases, prosecuted those responsible for the local 
traffic. 


MILK, EGGS AND OYSTERS. 


The co-operation in the sanitary control of the milk sup- 
ply of small cities described in the report for last year has 
been extended in Illinois, Iowa, Missouri, Kansas, Nebraska 
and in New England. It is proposed to repeat this work year 
after year, extending it each year to new territory. In some 
localities bad conditions were found, due in the main to in- 
sufficient cooling and careless handling. Perhaps the best 
results of this work has been that it stimulated some of the 
local authorities to take up similar work independently, so 
that definite permanent improvement of the milk supply of 
a number of cities has resulted. The co-operative work on 
the control of the shipment of decomposed eggs described in 
the report of last year has been extended to cover much of the 
territory in which shipments originate, so that eggs are now 
candled before shipment far more than formerly and the 
spoiled eggs destroyed or fed to poultry and stock. At the 
same time information given to local officials has helped them 
to curb local traffic in eggs rejected in candling. 

The Bureau of Chemistry, after making co-operative sani- 
tary surveys of oyster beds, issued warnings against the in- 
terstate shipment of oysters from pulluted and doubtful beds 
and, where these warnings were not regarded, undertook pros- 


ecutions. As a result, interstate shipment from such terri- 
tory was stopped. 


OTHER ADULTERATIONS. 


The campaign against the sweating of immature oranges 
and immature grapefruit so as to give the immature fruit the 
color of ripe fruit has been succesful, largely because of the 
active help of the greater part of the citrus fruit producers. 
Comparatively few sweated, immature oranges were offered 
during the last year, and it is believed the better quality of 


fruit resulted in a steadier market, so that the producer as 
well as the consumer benefiter. 


Other forms of adulteration not already mentioned that 
received especial attention are the adulteration of scallops and 
canned tomatoes with water, the substitution of colored starch 
paste for tomato sauce, the reprocessing of spoiled canned 
foods, the traffic in cull beans, in decomposed tomato prod- 


ucts, in rancid olive oil, in wormy horse beans, the substitu- 
tion of foreign fat for cacao butter, and the addition of cacao 
shells to cacao products, the adulteration of rice bran with 
rice hulls, the coloring of inferior macaroni and of plain 


noodles, the misbranding of domestic macaroni in simulation 
of imported goods, and the adulteration of oats with water 
or weed seeds. 
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Bright Tin 


8018 20x28 Fane 20x28 
Manufactured with 
a base of 


Copper Steel 


Fill a Long Felt Want 


The experience of packers has proved that this material is unequaled for cans and containers 
for products which actively attack the base metal of Tin Plate. This is very important to 
packers of CHERRIES, CIDER, APPLES, BLUEBERRIES, ETC. Reduce pin-holing and 
perforations to a minimum by using Tin Plate’ with a base of een COPPER STEEL. 


MANUFACTURED? BY— 


ican Sheet and Tin Plate Compan 


GENERAL Orrices: Frick Building, PITTSBURGH, Pa, 
Chicago Cincinnati Denver Detroit New tli New weak: Philadelphia 


Export Representatives: UNITED STATES STEEL PRopucts Company, New York City 
Pacific Coast Representatives: UNITED STATES STEEL PRODUCTS COMPANY, San Francisco, Los Angeles, Portland, Seattle 


Pittsburgh 


St. Louis 


FIRE INSURANCE CO-OPERATION 


The Basis of Security and Minimum Cost 


The co-operation of the canners of high financial standing at the Warner Inter-Insurance Bureau 
has conclusively shown that the strongest fire insurance indemnity is secured at a cost of from 
30 to 50 per cent less than stock company costs. 
At the present time the Warner Inter-Insurance Bureau has insured about 1,000 risks of the representative Canners in the United States. 
Fire Insurance Co-operation practised by the Canners Exchange Subscribers a tWarner Inter- Insurance Bureau is constructive, 
upbuilding, safe, sound and economical. It is managed absolutely in the interests of the policyholders. It is a prime factor in 
your economic success and you want to become a co-operating policyholder now. 


Illustrating Savings Made by Policy Holders 


Expense and 
Guarantee Fund 
Years Name of Subscriber Deposit Net Cost Saving 
8 (Name of the subscriber *$66,497.34 $40,878.24 $25,619.10 
6 will be given upon ap- 80,873.87 17,877.22 12,496.65 
5 plication to those inter- 61,786.09 47,036.67 14,749.42 
8 ested. ) 16,832.66 10,342.48 6,490. 18 
8 40,034.92 28,910.85 11,124.07 
8 27,082.63 19,070.76 8,011.87 


The above savings were added to their profits. 


You can make the saving also by sending your orders to 


Lansing B. Warner, Incorporated 


104 South Michigan Avenue, Chicago 
CANNERS EXCHANGE SUBSCRIBERS AT WARNER INTER-INSURANCE BUREAU 


ADVISORY COMMITTEE 

Geo. G. Bailey, Chairman......... Rome, N. Y. Chillicothe, O. Frank Van Camp... ........... San Pedro, Calif. 
Wm. R. Roach Hart, Mich. George N. Numsen, Treas...Baltimore, Md. Lansing B. Warner, Secy......... 

* The Expense & Guarantee Fund Deposit is comparable to the premium paid to Stock Companies 
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Seattle Salmon Market 


Holiday quietness over the market, but prices are firm or advancing—Packers interested 


in the peace talk—Siberian salmon growing in importance—News of this section. 


Reported by Telegraph 


Seattle, Wash., Dec. 29, 1916. 

Salmon.—The salmon market is still firm, with a steady 
upward tendency. Due to the holiday season, fresh inquiries 
have naturally been light during the past week. Prices con- 
tinue to bulge. In fact, there is no market. It is entirely a 
question of packers getting about what they ask. Some ask 
more than others. Then there are some packs that generally 
command a little extra premium and then it depends, too, on 
whether the packer is in a position to make deliveries as 
wanted. As matters now stand, nobody wants to sell, for it is 
almost the unanimous opinion that prices on the little fish still 
unsold will remain at the present high mark or go higher be- 
‘fore new fish are available, six or seven months hence. 


Packers and brokers here are much interested in the peace 
talk, for there are possibilities involved in the coming of peace 
that. may have a direct bearing on the canned salmon market. 
Canned salmon has been just as much a war material as muni- 
tions, and it has been the tremendous English demand that 
kept prices up and cleaned up stocks. Now the question arises, 
will Europe want canned salmon after the war is over? Most 
packers and brokers believe that as a matter of fact the de- 
mand for salmon in Europe after the war will be greater than 
it has been during the war. By this they mean that a cheap 
food product will be one of the first things wanted after the 
war, and that not only the allies, but the Germans, will call for 
canned salmon. Furthermore, much is made of the fact that 
the British Government has been exploiting canned salmon for 
the past two years, creating a demand, it is hoped, that could 
not have been created in any other way, at least without great 
expense. 

The Griffith Durney Company, in its annual review of the 
market, after commenting on the fact that the Alaska pack 
this year is the largest on record, just as was stated in these 
columns last week, goes on to say that even at the present 
high prices canned salmon is one of the cheapest of canned 
foods on the market, and that it is no doubt due to this fact 
that the record-breaking pack has been so speedily marketed. 
In commenting on the future of the market, this company says: 
“It is, of course, too soon to say anything regarding next year’s 
pack, but it is timely to call jobbers’ attention to the demand 
they will have for canned salmon between now and next fall. 
Remember, ‘no new pack salmon can be shipped before the 
month of July, and then only in limited quantities. With the 
light carry-over here and the small stocks jobbers and retailers 
are carrying, what is causing us more concern than anything 
else is where jobbers will be able to secure salmon to supply 
the demand until the new pack is ready. 


“Therefore, while present prices may look high, our firm 
belief is that today’s quotations will look cheap 60 days hence. 
It is freely predicted that Alaska reds will reach $2 and pinks 
will be hard to obtain at $1.25. Hence we cannot resist urg- 
ing the trade to examine their stocks of salmon and buy im- 
mediately all they will require for the next six months.” 

Still further evidence of the growing importance of the 
Siberian salmon fisheries is found in the visit to Seattle this 
week of Johannes Sagen, representative of the A. G. Denbigh 
salmon canning interests. Mr. Sagen states that his company 
has sold all of its last season’s pack to the Russian Government 
and that the prospects are very bright for a brisk demand for 
canned salmon during 1917. His company is accordingly get- 
ting ready to establish some new canneries and enlarge its old 
ones. Mr. Sagen is buying supplies here in Seattle. Mr. Sagen 
will leave here for New York in a few days, thence going to 


Norway and on to Petrograd, and thence to Vladivostok, where 
his company has its Pacific Coast headquarters. 

E. A. Sims, pioneer Puget Sound salmon canner, is going 
to South America. He states that if he likes the country he 
may locate there permanently. Mr. Sims has his eye on Ar- 
gentina particularly. Mr. Sims now has a deal on for the sale 
of his controlling interest in the Soonah Packing Company. It 
is aso said that the deal involves the sale of his other cannery 
interests. For years Mr. Sims has been a leader in the sal- 
mon canning business. He has been president of the Canners’ 
Association and for years has been a member and a leader in 
the Washington State Legislature. Much of the fisheries legis- 
iation on the Washington statutes has been largely shaped 
by him. 

The Fidalgo Island Packing Company and the Northwest- 
ern Fisheries Company have just placed contracts for floating 
equipment for use next season which will cost an aggregate of 
something like $20,000. The Northwestern Fisheries Com- 
pany’s order calls, among other things, for 28 thirty-foot fish- 
ing boats, which will be used in connection with the company’s 
Alaska canneries. 

Fruits.—The Oregon Packing Company, which has its 
plant at Vancouver, Wash., has just closed its plant for the 
season. The cannery has been operating steadily since June 
1st and has been employing on an average of more than 100 
people per day. Spinach and apples were the last products 
handled at this plant. Considerable spinach came into the 
cannery from nearby points. There has been a good demand 
for this product and hence the company endeavored to pack 
all the spinach it could obtain. “SALMON.”’ 


GERMAN PRODUCTION OF OIL FROM 
FRUIT STONES. 


(Consul General Leo Bergholz, Dresden, Saxony, Sept. 19.) 

To increase the supply of oil and fat, poppy and sunflower 
seeds have been even more widely sown this year than last. 
In 1915 about 662,250 pounds of oil were obtained from sun- 
flower seeds, and this year promises a rich crop of poppy seed. 
Attention has also been drawn to the high percentage of oil 
contained in cherry and plum stones, which are usually thrown 
away. According to the statistics of 1900 there were 22,000,- 
000 cherry and 70,000,000 plum trees in Germany. Large 
quantities of fruit stones were collected by school children 
last year, but great quantities were thrown away or destroyed, 
owing to the difficulty of extracting the oil from them. 


The chief obstacle lay in the fact that there being no 
really practical method known by which the hard outer shell 
and the kernal containing the ofl could be separated. The 
firm of M. Martin, in Bitterfeld, has succeeded in constructing 
a machine which solves this difficulty. The firm Krupp Gruson- 
werk has also experimented successfully in grinding the stones 
between millstones, but after the outer shell has been cracked 
open it still remains carefully to separate the kernels from 
the crushed stones, and for this process no satisfactory machine 
has yet been invented. The problem of separating stones and 
kernels has been solved by Dr. Alpers, who has discovered a 
chemical process, which is also to be recommended on account 
of the attendant small outlay. 
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PATENTED 


“AMS” FOUR SPINDLE DOUBLE SEAMER, No. 498 


Speed: 125 Cans and Upward per Minute 


Completely Automatic 


Range—2$ inch to 6*s inch diameter; 
2 inch to 7 inch high. 


This machine has four seaming heads 
and is used by packers having a large 
output, and where speed is an import- 
ant factor. 


Can be operated with our No. 497 
Clincher at above speed; or with our 
No. 97 Clincher at 85 to 90 cans per 
minute, according to requirements. 


THE MAX AMS MACHINE CO. 
BRIDGEPORT, CONN., U. S. A. 


CHAS. M. AMS, President 


Berger & Carter Co., San Francisco, Cal. 


Agents} W.E. Hughes & Co., London, E. C., England 


ZASTROW’S 


IMPROVED SQUARE OYSTER STEAM BOX 


THESE BOXES are square, so that when the square cars filled 
with oysters are run into them, they fill the Box as full as prac- 
tical, leaving very little unused space for the live steam to fill 
up. They are made of % inch plate steel. riveted together with 
56 inch rivets, all seams and joints are fitted and caulked care- 
fully, the frames are filled with packing and fitted with two 
swinging doors, the tracks are securely fastened to the heavy 
angles forming the corners of the Box. Every Box is furnished 
with steam pipes, safety valves, steam gauge, and all valves 
necessary. They are generally made 25 feet long, 30 inches wide 
by 31 inches high inside, to hold three 8 ft. cars, but are made 
to any desired length. 


SCHLUTTER-ZASTROW MACHINE Inc. 


Successors to GEO. W. ZASTROW 
1404-1410 Thames St. Baltimore, Md. 


STICKNEY BEAN and PEA FILLER 


FOR No. 3 CANS AND UNDER 


Price - $125.00 


Capacity, Daily 
10,000 to 15,000 
as per size of 
Bean, Can and 
Stud Hole 


Syrup Attachment 
Extra - $50.00 


These Machines 
are in successful 


JAMS 
goods thatcan flow 


by gravity and 
shaken intothecan 


HENRY R. STICKNEY 


PORTLAND, ME. 


NEW ENGLAND AGENT FOR 
SPRAGUE CANNING MACHINERY CO. 
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The California Market 


Trading light because stocks are about exhausted—A summary of the salmon pack— 


Damage from freezing now seen—The sardine pack—Tuna doubled in value—Coast 


Notes. 


Reported by Telegraph 


San Francisco, Cal., Dec. 29, 1916. 

Stocks Well Cleaned Up.—Business in California canned 
products continues to be steady, but the volume of sales is 
comparatively small, on account of the fact that stocks are so 
well cleaned up. Packers report that there is now an increased 
demand to be noted for extra apricots and pears and extra 
standard apricots, pears and cling peaches, and that much of 
this is coming from jobbers who had already purchased enough 
for normal requirements. This is taken as an indication that 
the consumption of California canned fruits will be unusually 
heavy this season. The California Fruit Canners’ Association 
advises that it has but very light stocks of extra standard 
apricots and cling peaches and that the only fruits that are in 
normal supply are extra apricots and pears, extra standard, 
standard and second pears. The demand for pears has livened 
materially of late, due to the shortage in Eastern pears. Pack- 
ers are advising their trade of the fact that present freight 
rates are to remain effective until March list, 1917, but are 
shipping as fast as equipment can be secured, the shortage of 
refrigerator cars being very marked. The Association advises 
that in spite of the fact that its sales contracts provide for in- 
voicing and warehousing unshipped goods on the last day of 
December, it intends to accommodate its customers and will 
not involve goods for which shipping instructions have been 
received until shipped, but that goods for which shipping in- 
structions have not been received will be invoiced and ware- 
housed on that day. 

The Salmon Pack.—The Griffith-Durney Co., prominent 
salmon factors, has completed a compilation of the Alaskan 
salmon pack as follows: 


Grade Size 1916 1915 
Cases Cases 
Alaske Red; No. % Wiat....... 138,419 85,769 
Alaska King, No. 1 Tall.............. 56,925 71,917 
Alaska King, No. % Filats............. 5,143 4,808 
Alaska Medium Red, No. 1 Talls....... 208,693 108,649 
Alaska Medium Red, No. 1 Flats........ 3,814 1,750 
Alaska Medium Red, No. % Flats...... 28,353 4,144 
Alaska Pink, No. % Fiats............. 45,729 8,409 
Wo. Dalle... 683,119 566,247 
Alaska Chums, No. % Flats........... 1,476 


While the past year has been a record-breaking season 
practically the entire pack has been disposed of, and prices 
on all grades have advanced from $1 to $1.50 a case. The lim- 
ited quantity unsold is held about as follows, f. o. b. coast: 
Alaska red, No. 1 talls, $1.80@1.90; Alaska medium red, 


$1.55@1.60; Alaska pink, $1.15@1.25, and Alaska chum, 
$1.05 @1.10. 


The Frost Damage.—The effects of the recent freeze in 
California are now being felt and packers of ripe olives are 
sending out word that short deliveries will be the rule. A 
fairly complete delivery of the mammoth and large grades will 


be made, but some concerns will not be able to make more than 
a 50 per cent delivery on the medium grades. However, the 
crop may turn out better than is expected and some concerns 
may fill orders in full. The California Fruit Canners’ Asso- 
ciation is preparing to place a new olive product on the market 
in the form of Del Monte deviled olive relish. This article is 
made from ripe olives, with other ingredients for seasoning 
purposes, and is packed in an eight-ounce tomato sauce can, 
six dozen to the case. It is listed at $1.15 a dozen, placing it 
in the class of 15-cent sellers. Owing to the light crop of 
olives the pack of the relish will be small this year. 


Sardines.—Although the sardine canneries on Monterey 
Bay have been operated this season beyond the usual packing 
time and a fair pack has been put up, several concerns, includ- 
ing the F. E. Booth Company, will not be able to make more 
than a 50 per cent delivery on orders, owing to the very heavy 
demand for California sardines. The California Fisheries Com- 
pany, which commenced packing sardines at Monterey on Nov. 
18th, recently made its first shipment of fish, a consignment 
of 950 cases, which went by rail to New York. The plant of 
this concern was recently completed at a cost of $25,000. 


Tuna.—A recent report of the California State Fish and 
Game Commission shows that since its report two years ago, 
the tuna and albicore catch has been doubled in value and im- 
portance. Last year there were twelve tuna canneries in the 
State, while this year there are sixteen, giving employment to 
eighteen hundred people. In 1915 the tuna pack was esti- 
mated as having a value of $2,300,000 at wholesale, and in 
addition 10,000,000 pounds of this fish were smoked, salted or 
dried. The fish packing industry on Monterey Bay is also 
growing very fast and herring and shad, fish that formerly re- 
ceived but little attention, are being put up on the Sacramento 
River. 


Coast Notes.—Isidor Jacobs, president of the California 
Canneries Company, brands as ridiculous the arguments in 
favor of an embargo on the exporting of canned fruits and to- 
matoes. He declares that the real reason for higher prices 
now in effect is the increased cost of canning stock, sugar, labor 
and tin plate. He declares that the cost of cans will be ma- 
terially higher in 1917 and that prices of canned products will 
be higher. Referring to the embargo arguments, he said: 
“During the season of 1916 foreign governments had embar- 
goes existing against United States canned foods of all kinds, 
excepting canned salmon. In France the embargo was com- 
plete, and, of course, no goods could go to Germany on account 
of the conditions. In England only 50 per cent of the usual 
requirements were permitted, so that any idea given out that 
the demand through the war in foreign countries was respon- 
sible for the increased prices in this regard is ridiculous.’’ 


E. J. Bolls, who arrived in San Francisco recently from 
Honolulu, states that work is to be commenced there at an 
early date on the erection of a tuna canning plant by the Mid- 
pacific Tuna Canning Company, organized with a capital of 
$250,000. Mr. Bolls states that the Hawaiian tuna is equal to 
the California product and that the fish are to be found in 
large numbers. The Hawaiian concern plans to use the by- 
products in the manufacture of commercial fertilizer. 


Robert Wilcox, associated with Libby, McNeil & Libby, 
has returned to his home at Sacramento, Cal., after having 
spent the packing season at The Dalles, Ore., where this con- 
cern has a new plant. 


The Utah Condensed Milk Company, of Richmond, Utah, 
is preparing to expend $750,000 "in the erection of five plants 
in the northern part of California. 


P. J. Lafiin and G. B. Cederholm, superintendents, re- 
spectively, of the Kenai and Uyak canneries of the Northwest- 
ern Fisheries Company, have returned from Alaska to remain 
home for the winter. 


The California Packing Corporation is preparing for a 
country-wide sales campaign to broaden the market for its 
varied lines, which now include some of the best-known brands 
of California canned fruits, including Del Monte, Glass Jar 
and Sunkist. Sales during 1916 amounted to about $35,000,- 
000, and it is expected that the 1917 sales will exceed 
$40,000,000. “BERKELEY.” 
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THE 1916 DIRECTORY OF CANNERS 


A list of the canners of the United States, compiled by the National Canners’ 
Association, from Statistical Reports and such other reliabie data. 8th Edition. 
Carefully prepared and up-to-date; lists corrected by canners themselves; verified by com- 
petent authorities. The various articles packed and other valuable imformation is given. 
Distributed free to members of the National Canners’ Association. Sold to all others at 
$2.00 per copy, postage prepaid. The book that is needed by all wholesale grocers, brokers, 


machinery and supply men, salesmen and practically everybody interested in the canning 
industry. Get your order in early. 


: NEW 1916 EDITION 
NATIONAL CANNERS’ ASSOCIATION, 1739 H St., N. W., Washington, D. C. 


PERSONAL, CHECKS ACCEPTED 


GUARANTEED MACHINERY 


FOR 


CANNERS AND PRESERVERS 


Awarded Gold and Silver Medals at Panama-Pacific Exposition 
If it is the beste—we sell it. 


SPRAGUE CANNING MACHINERY COMPANY 


44 MARKET PLACE 222 N. WABASH AVE. 
BALTIMORE CHICAGO 


“Slaysman” POWER PRESS 


These presses are made in a large number 
of standard sizes, and with roll or dial feed 
if desired. We are also prepared to quote 
on special presses for special purposes. 


In addition, we make combination wiring 
and horn presses, and duplex foldiug and 
seaming presses. 


We Carry a Stock of Presses. 
We will appreciate your inquiries. 


SLAYSMAN & COMPANY 


801-805 EAST PRATT STREET 


Baltimore 
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PUBLISHED EVERY MONDAY BY 


THE TRADE COMPANY 


A. I. Jupcr, . . Manager and Editor 
Baltimore and Holliday Sts., Baltimore, Md. 
Telephone St. Paul 2608. 


Tue Canning Trape is the only paper published exclusively 
in the interest of the Canned Food Packers of the United States and 
Canada. Now in its 40th Year. 


TERMS OF SUBSCRIPTION. 


Payable in advance, on receipt of bill. Sample copy free. 


Foreign, $5.00 


Extra copies, when on hand, 5 Cents each. 
ApbverTISING Rates.—According to space and location. 
Make all Drafts or Money Orders payable to Tus TrapvE Co. 
Address all communications to THE Trapr Co., Baltimore, Md. 


Packers are invited and requested to use the columns of THE 
Canning Trapg for inquiries and discussions among themselves on 
all matters pertaining to their business. 


Business communications from all sections are desired, but 
_ anonymous letters will be ignored. A. I. JUDGE, Editor. 


Entered at the Postoffice, Baltimore, Md.,as second-class mail matter 


BALTIMORE, MONDAY, JANUARY 1, 1917 


THE WHYS AND WHEREFORES OF THE GUARANTEED 
AND PRO RATA CONTRACTS. 


Will the industry kindly sit up and be judge in this 
discussion, for it seems to be growing rather warm? The 
case as it now stands is: All California fruits, all sal- 
mon, all Maine corn, and the vegetables and fruits of 
such States as New York, Ohio and Wisconsin, together 
with many other States, are sold strictly upon a pro rata 
contract basis. Other sections, notably this Tri-State ter- 
ritory, favor a guaranteed contract. We have tried to 
give both sides of the question, and we are giving more 
here. 

H. P. Strasbaugh, upon eighteen years’ experience, 
has the following to say: 

“Reasons why Corn and Tomato packers in Maryland 
should continue 100 per cent. delivery contracts as has hereto- 
fore always been their custom: 

Reason No. 1. Maryland is a State blessed with a clim- 
ate which has allowed its packers for the last eighteen years 
to deliver 100 per cent. on their future contracts with the 
rarest possible exception in most remote cases. This state- 
ment is based upon the records of one of the oldest and best 
posted houses dealing in Maryland canned tomatoes and corn 
for the last eighteen years. 
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Reason No. 2. No packer who sold conservatively a fair 
percentage of his outlook has ever been penalized to any ser- 
ious extent on account of 100 per cent. delivery contracts. 

Reason No. 3. If the exception can be cited, it is easily 
more than likely to show that the packer sold more than a 
conservative proportion of his prospective crop. 

Reason No. 4. No man is compelled to sell Futures; we 
often can await the full knowledge of our packing cost before 
making a price. 

Reason No. 5. The packing business would be better 
off with a small sale of futures rather than a large sale. 

Reason No. 6. The more elastic any contract may be 
made, the more dangerous. 

Reason No. 7. The fewer the future contracts, the less 
the pecuniary loss and the better the price obtained scant 
years; it has been notorious that experience has proven when 
we have had abundant years, rejections have leveled the price 
not only for spots, but on the future sales. 

Reason No. 8. The packer who makes short deliveries 
when the market has advanced has probably experienced a re- 
jection or at least heard of his neighbor whose goods did not 
come up to contract a year or two previous when the market 
had declined. This is what caused the exclamation ‘‘Futures, 
Futures, what crimes are committed in thy name!’”” Then why 
a more elastic future tomato or corn contract? Why a larger 
percentage sold before nature provides? 

Reason No. 9. Each packer must take each individual 
grower’s word as to acreage contract; it is impossible to meas- 
ure such grower’s acres. Not a packer in one hundred in Mary- 
land can state to an exact figure how many acres he will ob- 
tain, for the yield per acre as well as the size of acres vary 
during the packing season, dependent upon the market price 
for raw stock. Surely, the grower knows his game as also 
the packer or the jobber when the market price fo rraw stock 
goes for or against. Therefore, packers cannot sell a given 
percentage of their pack as futures, having no reliable basis 
as a foundation. No two packers would agree on the same 
percentage per acre; nor could the satisfied jobber be given 
sufficient assurance that his estimate was correct if the deliv- 
ery was less than 100 per cent., without a penalty for the 
percentage undelivered. 

Reason No. 10. If packers cannot reckon the same per- 
centage, what is the advantage of a uniform Pro Rata cen- 
tract A prominent packer of considerable importance recent- 
ly said at the New York State Convention, when the question 
of contract was being discussed, that so far as his firm was 
concerned, the contract they had used for years was the only 
contract in their opinion and they would continue to use it 
as before. 

Reason No. 11. A more elastic contract in the hands of 
Maryland packers of tomatoes and corn would only lead to 
more unsettled business than in the past, a greater percentage 
sale of futures, more uncertain deliveries and uncertain ac- 
ceptances dependent upon the swaying of the market pendulum. 

Reason No. 12. The buying of New-crop canned foods 
should be chiefly as they are canned; the packer would obtain 
a better price, for even the unforseen costs are known and if 
no futures at all were sold there would be no low future 
prices overlooking unforseen costs to help level the price 
which should be obtained by the packer who does not indulge 
in the gambling pasttime of selling futures, which in a legiti- 
mate business is not professional or a conservative policy for 
any manufacturer who has to depend on Nature’s un-grown 
crop. We, who do not sell futures in 1917, do not underwrite 
Nature. In 1917 we do not have to sell futures to live. In 


1917 we must go out of the business or hazard an abnormal 
high cost (at least from present prospects). Is not this hazard 
enough without doubling the risk without naming a price be- 
fore the season, before this prospective high cost can possibly 
be ascertained? 
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Last year we knew all about The 
Sanitary Can with The Sanitary 
Gasket. 


This year you know all about The 
Sanitary Can with The Sanitary 
Gasket. 


AMERICAN CAN COMPANY 
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Reason No. 13. If future sales were reduced to a mini- 
mum, would not the irresponsible packer be unable to finance; 
would not the quality of pack as well as purchase be improved, 
and under these conditions an abnormal pack would become a 
thing of the past? Quality, reliable packers and like quality, 
would double consumtive demand even more quickly than the 
principals could arrange for the growing and canning. 

Reason No. 14. If the climate of other States is so pre- 
carious that a pro rata contract is necessary, Maryland will 
welcome those from other States who are at liberty to know 
her well and love her climate more. Our Mother State may 
have her shortcomings, but she has always “delivered the 


goods;” it might be added without unconservative liberties 
are taken. 


Reason No. 15. If the jobber can wait until packing 
season to find out the percentage he is to receive, why can 
he not wait until the packing season to find out the price as 


well? Is it not fairer and more business-like to adjust price 
at packing season, and delivery, too? 


Reason No. 16. It is generally understood the Govern- 
ment believes the packer or any other manufacturer should 
learn his cost and make a reasonable profit? Therefore, the 
Government does not believe, if the facts were thoroughly 
known, that packers should sell their canned foods before 
the cost is known, especially when the future price has notori- 
ously been below cost for many years and the selling of fu- 
tures has been responsible to a large extent for this condition. 
Result, so many derelicts and almost derelicts among packers 
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who did not count the cost of packing, or did not know how 
to count the cost of packing, or possibly allowed others to 
count the cost or name the price without counting for them- 
selves; or still further, those who were compelled to meet the 
price because of some who engaged in such chance methods. 
It is notorious that packers who do not count their cost, or at 
least all cost, are generally those who open the market by 
selling futures at ridiculously low prices. The pace is set and 


reliable packers who do figure cost are compelled to fight until 
their product is disposed of for a living profit. 


Reason No. 17. Instead of selling 90 per cent futures 
and 10 per cent spots, the business would be materially better 
if 10 per cent of futures were sold and 90 per cent of spots. 

Reason No. 18. The packer who did not sell futures in 
1916 is not asking for a pro rata contract. If too many fu- 
tures are sold, make a more binding future contract between 
more responsible principals or none at all, but for the sake 
of a stable business, do not weaken the contract. 

Reason No. 19. The definition of contract is a drawing 
together. This does not mean a drawing apart. The more 


binding the contract, the more responsible the contracting 
parties and the fewer futures will be sold. Why not sell less 
futures and deliver what you sell? The jobber’s time is val- 
uable; the packer’s should be; why waste time making con- 
tracts and a little later waste more time changing or breaking 
them? Why gum the cards? It is hard enough to hold a 
good hand with a clean dealer and deck. 


H. P. STRASBAUGH. 
Aberdeen, Md., December 26, 1916. 


Because It Is 
The System 
That Saves 


500 tons Tomatoes purchased 
2500 cases saved 


“THE RIGHT system’? For Tomatoes 


1000 tons Tomatoes purchased 
5000 cases saved 


Process Patented hy THE RIGHT SYSTEM, Inc., Manufacturers, Aberdeen, Maryland 


It Is The 
Quickest, Neatest 
And Cleanest 


1500 tons Tomatoes purchased 
7500 cases saved 


EAST BROOKLYN BOX CO. 


BALTIMORE 


PACKING BOXES and SHOOKS 


Car, Cargo and Auto Delivery 


MD. 


LABELS 
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THE KNAPP WAY 


of labeling suits mighty well. Nothing just like it. 
Lots of difference between an automatic labeler and 
one that is not. ‘‘Hit and miss’’ don’t pay. Long 
ago we tried to get what we are now so proud to 
show—The Knapp Automatic. These machines give 
splendid results, made for one size can or adjustable. 


Our rebuilt labelers are up-to-date, all new but the 
frames. We guarantee them fully. 


Write us for proposition on new or rebuilt labelers 


The FRED. H. KNAPP COMPANY 
Maryland 


Baltimore = = 


Berger & Carter Co., San Francisco, Cal. The Brown-Boggs Co. Ltd., Hamilton, Ontario 


FOR RUSTY CANS 


Also, colored lacquers for all 
cans new or old. Better pro- 
tect cans before they rust and 
save on ‘swells, rusties’’, 
clause. 


JOHN G. MAIERS’ SONS 
BALTIMORE, MD. 


EACQUER 


H. D. DREYER & CO., Inc. 


MANUPACTURERS 


BOXES and BOX SHOOKS for the CANNER 


ALICBRANNA AND SPRING STREETS, BALTIMORE ~- 
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In line with the above is the following from George- 
town Provision Company, wholesalers, dated George- 


town, S. C., December 26th, 1916: 


Mr. A. I. Judge, Editor: 

Will you please be so kind as to explain through 
your paper just where you get any foundation for 
your advocacy of pro-rata deliveries of contract can- 
ned foods? I am on the other side, of course, being 
a buyer. When I contract for 1,000 cases of toma- 
toes, it is a gamble, pure and simple. But I ought 
to get the benefit of my ‘“‘judgment’’ if I succeed in 
“beating the market.’”’ How would it do for me to 
pro-rata cancellation of my contract if the looks of 
the market did not suit me at the proper time for 
delivery? To me, one way is as good as the other. 
Your views will be appreciated. 

F. D. ROSA, 
President. 
Will the following serve as an answer? 
Chillicothe, Ohio, December 27th, 1916. 

I note in the last issue of your publication, that 
you have permitted Mr. Lee (Wrangler) to send forth 
another ridiculous screed, which is directly opposed 
to the best interests and welfare of our industry. I 
think along with other canners, we are beginning to 
wonder whether or not you are conducting a journal 


in their interest, or in the especial interest of the 
brokers and jobbers. 


This is not the first time that you have permitted 
Mr. Lee to publish matters injurious to the canning 
industry. I have been wondering what our remedy 
might be to prevent this kind of unfair attacks upon 
the canners. Perhaps, the remedy will work out itself 
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in a general decline in the standing of your journal, 
as well as a decline in its prestige. 

I like to be broad-minded about matters of this 
kind, and I think there should be the utmost freedom 
‘on the part of yourself and other responsible editors 
to express their views fully about all subjects, but I 
do not think that you should give room to irrespon- 
sible publications which are detrimental to the indus- 
try. If such practice is to be continued with you, I 
do not see of what real value your journal would be 
to us, and I should be inclined to save the expense 
of having it come through the mail. 

To have this kind of an attack come at the most 
critical period of our industry, is simply incomprehen- 
sible. It is your duty to reply to this attack in your 
own columns, and repudiate it as in conflict with the 
best thought and practices of the industry. 

Yours very truly, 
W. J. SEARS. 


Wrangler’s remarks, here referred to, were as 


lows: 


“Pro Rata Contracts.—There is going to be a 
heavy buying in futures in canned foods for 1917 de- 
livery, but the pro rata contract is going to be looked 
upon with but little favor. 

Jobbers have found that it is a kind of contract 
that is dangerous to sell against and they don’t want 
to buy futures unless they can sell them ahead of 
the time of delivery. Retailers are very exacting, and 
if the price advances, they usually want every case 
delivered, but if the price declines, they try to get 
their orders cancelled. They are not different from 
wholesalers or canners either in that matter, as 


fol- 


JEROME RICE SEED CO. 


CAMBRIDGE, N. Y. 


We are headquarters for 
the best of everything in 


SEEDS 


used by Canners Everywhere 


| | 
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human nature is so constituted that it hates a finan- 
cial loss, just as Nature is said to hate a vacuum. 
The man who offers a good 75 per cent. delivery 
contract or 100 per cent. delivery contract this next 
season, will be the one who will sell the futures. 
After al, I a minclined to be in sympathy with 
Brother Messinger, of Federalsburg, Md., who ex- 


pressed himself in your last issue as in favor of 100 
per cent. contract. 


There would be fewer irresponsible canners sell- 
ing futures if they had to deliver 100 per cent., and 
the canners who are in the habit of making full de- 


liveries could get a fairer and a better price for thenr 
goods. 


The pro rata contract has its friends, I know, 
among many reliable canners; but they are the ones 
who want everything in their favor and who want 
the other fellow to take all the risk. They remind 


Livingston’s Stone Tomato 


The most popular canning and catsup making variety. 
There has not been a superior sort introduced in the 
twenty-seven years that Livingston’s Stone has been on 
the market. The large, bright red fruit is always 
smooth, with thick flesh, small seed cells, never hollow, 
and has few seeds. Produces greatest tonage per acre. 
Skin strong, stands shipping or hauling long distances 
very well. 


The Livingston’s Stone 
Originated with Us 


We grow every pound we sell. Have sold largest cannersfor years. 
Order direct from us. We supply in packages of ounce, quarte* 
pound and pound under registered trade-mark seal. Never sold 
in bulk. Crop short this season. Order early. 


Ask for Prices Stating Quantity. 
Tomato Booklet and 1917 Catalog. 


LIVINGSTON SEED CO. 


Famous for Tomatoes Columbus, Ohio 


Eureka Soldering Flux is known the world over for its intrinsic value as a Flux in Soldering cans containing food sedate 
Not only do eur own American manufacturers find it indispensible, but consumers in foreign Jands demand it, because it is pure and 
reliable, thus indicating that the manufacturers know the requirements of the canning trade and meet those requirements by pro- 
ducing an article of undisputed quality. 


Should it so happen that you are not using Eureka Soldering Flux, send for samples and prices today. 


manuracy THE GRASSELLI CHEMICAL CO., Cleveland, Ohio 


FOR SALE AT THE FOLLOWING BRANCHES AND AGENCIES 


New York, 80 Maiden Lane. New Orleans, La., Godchaux Bld¢e C. W. Pike Company, 808 Postal Telegraph 


Cincinnati, Ohio, Pear) = and Eggleston Ave. Milwaukee, Wisc., Canal and 16th Sts. Bldg., San Francisco, Cal. 

Birmingham, Ala., 825 Woodward Bidg. St. Paul, Minn., 2303-05 Hampden Ave. THE GRASSELLI CHEMICAL CO., LTD., 
Detroit, Mich., 474-486 Hancock Ave., East. Pittsburgh, Pa., Diamond Bank Bldg Main Office and Works, Hamilton, Ont. 
Boston, Mass., 70 Kilby St- Philadelphia, Pa., Drexel Bldg. Branch Offices: 

Chicago, 2235 Ford Ave S. O. Randall’s Son, Marine Bank Bidg., Bal- 347 Pape Ave., Toronto, Ont. 

St. Louis, Mo., 112 Ferry St. timore, Md. 49 Reading St., Point St. Charlies, Mon- 


treal, Que. 


Canning Machinery 
“Wonder” Continuous Cooker 
Rotary Measure Tomato Filler 


A. K. ROBINS & CO. 
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me of the old negro song which used to be sung in 
reconstruction days after the war: 


“Naught’s a naught and a figer's a figer, 

All for de white man and none for de nigger.” 

The influx of whites from the North to trade with 
the negroes ‘‘figgered’’ them out of everything they 
made. 

If the system of futures or selling futures is to 
continue, a contract reasonably fair to both parties 
has got to be agreed to and established. 

No canner is obliged to sell futures unless he 
chooses to do so, and no dealer is obliged to buy fu- 
tures. It would be a great hindrance to canning if 
selling of futures should be done away with. 

The 100 per cent. contract would reduce it to a 
minimum and would drive unfair and illegitimate 
competition out of the business. 

WRANGLER.” 


In that same issue—December 25th—we said in our 
Weekly Review: 

More interest, or at least a more generally 
spread interest is shown in the discussions for and 
against a pro rata or guaranteed contract in the sales 
of futures. Speaking generally, though by no means 
unanimously, this section favors the 100 per cent. 
contract, while practically all other sections of the 
country and in all other leading canned products, the 
pro rata contract is the only one that will be consid- 
ered fora moment. Differences of opinion are bound 
to arise in all such matters; but the debaters upon 
this question should remember that the jobbers have 
no unbiassed opinion, though they are fully entitled 
to full consideration, and under all circumstances to 
a fair, square deal. And there is a large set of can- 
ners in the same position as the jobbers—with no 
opinion of their own, or possibly we should say no 
option. Both of these classes must be remembered 
when they produce arguments. And of course there 
are still other canners who hold fast to the hundred 
per cent. delivery in an unbiased and uninfluenced 
manner, regarding it as the only just form of con- 
tract for any business man to accept. The weight of 
evidence, however, is entirely with the pro rata advo- 
cates, as we view the situation, and we say this with- 
out regard to our own opinion on the matter. Pack- 
ers of other sections of the country all say that it is 
about time the Tri-State territory woke up on this 
matter; and others claim that the guaranteed deliv- 
ery sellers are merely trying to court favor with the 
jobbers. 


Next! 


Happy New Year! 


FUTURE MEETINGS OF CANNERS 


The following is a list of the various meetings of Can- 
ners’ Associations to be held in the near future. If there are 
any meetings scheduled but not mentioned here, we wish the 
Secretaries would send us the information and we will add 
it to this. 


January 3-4 1917—Utah Canners, at Ogden. Annual meeting. 


January 24-25, 1917—Tri-State Packers, Hotel Du Pont, Wil- 
mington, Del. 
meeting. 


February 5-10, 1917—National Canners, Machinery and Sup- 
plymen, and National Brokers, at Cleveland, Ohio. 
Machinery exhibit. 


Annual meeting. Big business and social 


Head- 
quarters, Hotel Statler. 
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HOW TO AVOID SWELLS. 


President Wilson says: “A man securing a Government 
position in Washington is watched very closely to see if he 
grows or swells.” 


A SWELL, whether a human or a tin can, shows there 
is something wrong either in the making or handling. 

Pile the cases canned foods on the side, so that the cans 
will be lying down and not standing up. Mr. Murphy, canned 
foods buyer for The McCord-Brady Co., Omaha, after several 
years’ experience, claims to have cut down their loss on swells 
and springers 50 per cent, and has proven that a tin can 
placed on the side is not nearly so liable to spring or swell. 
The contents strike both ends, leaving no air space. Moisture 
collecting on the ends runs off instead of forming rust. 


All canned foods with seeds, pits, or acid fruits or vege- 
tables, are more liable to spring or swell than starchy foods. 
Pile them on the coolest sides of your warehouse. When the 
south and west sun beats in at the windows, put on shades— 
pull them down during this period. At night, have some of 
your windows with iron gratings, so they can be left open all 
night and cool out your warehouse. Heat causes more spring- 
ers and swells than any other source multiplied by ten. 


If you have a batch of springers and swells, put them in 
a cold room. Many a retail grocer could avoid a swell claim 
if he would put springers and swells in a_ refrigerator— 
usually a meat market is connected with city grocery stores. 

HEAT EXPANDS! COLD CONTRACTS! 
this in handling canned foods! 


These are mostly summer rules, but be sure to stack 
your canned foods cases on the side in all seasons of the year. 
Request the retail grocer to do the same, and also to avoid 
damp cellars, dirt floors, damp walls, and in winter do not 
pile canned foods near the stove or in a hot storeroom. The 
choice between two extremes, heat or freeze—let them freeze. 
It will not damage contents if thawed out gradually. This 
does not mean a freeze and thaw storage. 


Post your warehouse men and traveling salesmen, also the 
retail grocers through your salesmen and by circular or letter. 
It means many dollars to you. Then we will all be happy— 
packer, broker, jobber, retailer, consumer. In _ conclusion, 
don’t swell, but grow—Brown Brothers Brokerage Co., Den- 
ver, Colo. 


Remember 


FILLING NEXT YEAR'S GANS ? 


If each grower on your present 
acreage increased his yields 25 
to 50 per cent, wouldn’t it solve 
your raw materials problem? 


Fertilizers, with better cultural 
methods, will increase yields 30 
to 100 per cent and improve the 
quality of your pack. Make sure 
your growers use best methods 
next year. 


We have made a special study 
of the important canning crops. 
Write us for crop information. 
We have free information worth 
dollars to canners and growers. 
Ask about our free service to 
canners. 


SOIL IMPROVEMENT COMMITTEE 


of the National Fertilizer Association 


POSTAL TEL. BLDG. MUNSEY BLDG. 
CHICAGO BALTIMORE 
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THE 


WESTERN RESERVE SEED CO. 


W. C. PRESSING, President 


NORWALK OHIO 


Growers Exclusively of 


SWEET CORN SEE 


Specialists in Canning Varieties. 


Get our prices on our 1917 
Crop before placing your 
order. 


Quality Seed make the Yield and Quality in the Can. 


We have some Alaska and Sweet 
Varieties of Peas to offer for Spot. 


Wanted and For Sale. 


This is a page that must be read each week to be appreciated. You are unlikely to be interested every week, in 
what is offered here, but it is possible you will be a dozen times in the year. If you fail to see and accept 


your opportunity your time is lost, together with money. 


Rates upon application. 


For Sale—Machinery. 


Wanted—Miscellaneous. 


FOR SALE—One Renneburg rotary spinach washer, 
1916 model, and one older model; one spinach cooker; 
two Sprague 12-disc exhaust boxes with copper tops, 
sides and bottoms; one Zastrow crane; one Huntley to- 
mato scalder ; two Sinclair-Scott iron pea hullers and sep- 
arators; one half-ton Sprague electric hoist; two cooling 
tanks; three horizontal boilers, 100 H. P.; one upright 
boiler, 120 H. P.; three engines, 35, 20 and 10 H. P.; two 
Colbert tomato packers; one Slaysman vacuum pump; 
Mitchell pineapple graters, corers and slicers; one Haw- 
kins capper; one sweet potato peeler; two Judge peach 
peelers; one Scoville peach slicer; one Sprague corn cut- 
ter; one Kelly corn silker; oyster cars; measuring tubes, 
etc. All in first-class condition. Apply Postoffice Box 
554, Baltimore, Md. 


FOR SALE CHEAP—Three Ayars No. 3 cappers 
in first-class condition; Two No. 3 King fillers with sani- 
tary attachment; Two No. 3 King fillers for cap hole 
tins; One 30-H. P. boiler; One Remington tomato scald- 
er; One Cox tomato scalder. Address George A. Bounds 
& Co., Hebron, Md. 


FOR SALE CHEAP—Two Plummer pea blanchers; 
one Ayars pea filler for cap hole cans; five Climax Auto- 
matic weighing machines. Address Inderrieden Canning 
Co., 332 River Street, Chicago, Illinois. 


For Sale—Miscellaneous. 


FOR SALE—One of the nicest little canning fac- 
tories in Central Indiana. Good reason for selling. Ad- 
dress Daleville Canning Co., Daleville, Indiana. 


.WANTED—One 250-gallon copper jacketed kettle; 
one tomato pulper and one tomato crusher. Address Box 
A-343, care The Canning Trade. | 


WANTED — Tomato pulp. Quote price f. o. b. 


3ridgeton, N. J., stating quantity. Address Box A-344, 
care The Canning Trade. 


EMPLOYMENT EXCHANGE. 


Paid subscribers may use this column free, for securing 
either Positions or Help. It is conducted for the benefit of 
subscribers; we WANT you to make use of it whenever and 
as often as you wish. But advertisements will NOT be carried 
more than ONE MONTH unless special request is made. Non- 
subscribers will be charged, for the use of this column. 

hen answering advertisements ‘‘care The Canning 
Trade,” write only the BOX NUMBER on the envelope (in 
the lower left-hand corner); put a two-cent stamp on as usual, 
then place it in another envelope and address same to The 
Canning Trade. We will re-mail it to the advertiser. 


HELP WANTED. 


HELP WANTED.—A man who thoroughly understands 
pulp making and equipping the plant. State age, experience, 
etc. Address, Box B-335, care The Canning Trade. 


HELP WANTED—A man to superintend the erection and 
management of a meat canning factory in Rhodesia, South 
Africa. Address M, E. Cleveland, care State Bank of South 
Africa, Limited, 55 Wall Street New York City. 


HELP WANTED — Competent man to operate several 
small cider vinegar generators; must understand vinegar mak- 
ing fully, and come recommended. Address Crozet Cider Com- 
pany, Inc., Crozet, Va. 


For Sale—Seeds. 


FOR SALE—We will have'a small amount of surplus 
Early Crosby sweet corn seed. Address Darting & McGav- 
ren, Glenwood, Iowa. 


FOR SALE—Stowell’s Evergreen, White Evergreen 
and Country Gentleman seed corn. Address Box A-332, 
care The Canning Trade. 


FOR SALE—100 bushels Stowell’s Evergreen seed 
corn; 50 bushels Country Gentleman seed corn; 100 
bushels 1000-to-1 beans. Prices upon application. Ad- 
dress W. E. Robinson & Co., Belair, Md. 


SITUATIONS WANTED. 


WANTED—Position as superintendent or manager of can- 
ning plant; am thoroughly familiar with all the fundamental 
principles of the canning business from mechanical to selling 


end. Can pack full line of fruits and vegetables, kidney or 
pork and beans. Have Wisconsin and New York State experi- 
ence. 


Desire a change with possibility of becoming financially 
interested, though this is not essential. Can furnish best of 
references from former and present affiliations. Address Box 
B-338, care The Canning Trade. 


WANTED—Position as Superintendent and processor on 
peas, corn, tomatoes, hominy, kraut, peaches, apples, pumpkin, 
pork and beans with tomato sauce, lima beans, and red kidney 
beans; married man; can furnish best of references; will be 
open for position January Ist, 1917. Address Box B-325, care 
The Canning Trade. 


Wanted—tTin Circles. 


We buy all sizes of tin circles, bright and litho- 
graphed. Advise what you have for sale now, or will 
have later. Address, Tower Manufacturing Co., Cincin- 
nati, Ohio. 


Wanted—Machinery. 


WANTED—\M. & S. Silker. 
M. & S. Mixer. 
Address Box A-341, care The Canning Trade. 


POSITION WANTED—By man experienced in the packing 
of standard articles, sweet potatoes, pork and beans, corn, to- 
matoes and peas; sober, married and steady; references fur- 
nished, ete. Address Box B-326, care The Canning Trade. 


POSITION WANTED—By a sober, reliable man, as man- 
aging superintendent with a firm valuing experience in every 
detail of the packing business. Address Box B-333, care The 
Canning Trade. 


POSITION WANTED—By thoroughly experienced super- 
intendent and processor, both fruits and vegetables, position 
for season of 1917; over 20 years’ experience with leading 
packers of the East; references furnished. Address Box 


B-339, care The Canning Trade. 


_ 
, 


Good Books for your Office: 


1—A Complete Course in Canning—$5.00 
2—How to Buy and Sell Canned Foods—$2.15 
3—A History of the Canning Industry—$1.00 
4—The Canning Trade Almanac—$1.00 
5—‘‘The Canning Trade’’—every Monday. 


ALL PUBLISHED BY 


THE CANNING TRADE, Baltimore, Md. 


The Journal of the Canning Industry. 
PUBLISHERS OF THE INDUSTRY’S LITERATURE 


WHOLESALE SEED GROWERS 
GENERAL OFFICES 
226-228-230 WEST KINZIE. STREET 


CHICAGO 


——wE 

| 

| Peas, 

| Beans, 

Corn 

SEED Co, 


ot 


Canned Food Markets 


Prices Given are for Wholesale Lots at Usual Terms, f. o. b. ship- 
ping station, and Subject to the Usual Discount for Cash. Balti- 
more Prices Corrected by Brokers; New York and Chicago by 
Special Correspondents. 


CANNED VEGETABLES 


Baltimore New York Chicago 


ASPARAGUS*— (California) 
White Mammoth No, 75 300 255 
Green 275 210 
White, Large ‘‘ 23........ 23 2% 280 
“ Green, “ S986. 235 250 225 
White, Medium Out 225 
White, Small 225 195 
Green, ‘“ 210 170 
Tips White, Beware ims 30 
Green, Square ........ 215 2 25 2 10 
BAKED BEANS{-No. Out Out Out 
Out Out Out 
1 25 1 15 
BEANSt—Refugee Size Whole 
1 70 1 75 
ac 1 95 1 40 
ee 4 ae 1 00 1 10 
‘* String, Standard Green ‘‘ 2..... 1 00 107% 105 
<4 Cut White “ 2...110 115 Out 
6 Stand. White Wax 2 105 Out Out 
sod 20 Out Out Out 
130 861 35 1 30 
Red Kidney, Stand. No. 95 95 
BEETS{-Small, Wiole 145 1 40 
“ Medium 130 125 
Large Out Out 1905 
CORN{— 
No. 2 Std. Evergreen Balto........ .... 1 25 
No. 2 Std. Evergreen f.0 b. County. 1 25 
No. 2 Std. Shoepeg f. 0. b. County... 125 
No. 2 Std. Shoepeg f. 0. b Balto....130 
sd No. 2 Extra Std. Shoepeg f. 0.b .Co. 1 35 1 40 1 50 
No. 2 Extra Fancy Shoepeg f.o.b.Co.140 
No. 2 Std. Maine Style Balto........... 
i No. 2 Std. Maine Style f. 0. b. Co.... 1 25 or 
No. 2 Ex. Std. Maine Style............. 1 35 
No. 2 Fancy MaineStylef.o.b.Balto. 140 
No. 2 Fancy f. o. b. County........... 
Wo. 2 Extra Std. 1 30 
HOMINY}—Inside Enameled No. 82% 
Standard Bessie 70 67% 80 
MIXED VEGETA-) No. 2—12 Kinds........ 1 00 reas 1 00 
TOMATOES.}{ 
PBAS}-No. 2 Early June Stand.................. 110 1 15 1 05 
2 Ex. Stand. Eariy Junes.......... 115 1 20 1 10 
1 25 1 35 1 15 
1 30 1 45 1 60 
Extra Pine 160 185 £1 
Early June Seconds................ Out 105 Out 
PUMPKIN}-Standerd 136 6110 
= 50 Out 3 00 3 00 
“ 125 180 125 
Out 350 3840 
SAUERERAUT}- eaters No.2 110 120 £120 
«145 1 45 


CANNED VEGETABLE PRICES—Continued. 
Baltimore Wew York Chicago 


SPINACH{-Standard . 1 50 1 65 
1 20 1 35 
10 ~ 550 4 75 6 00 
SUCCOTASHt-Green Beans No. 2........ Out 
SWEET POTATOES{}-Jersey te. 1 05 1 25 
0. b, Ballo. Stand. ‘‘ 1 05 1 10 115 
as **f, 0, b. Ballo. Stand. ‘* 10....... 3 75 400 425 
f.o.b. Co. Stand. ‘‘ 10....... 
TOMATOES} Fancy (feb. Balle) No.10 48 485 
Jersey No. 70 ...... 475 5 50 
Stand. 
Stand. ‘* County) No.10 ...... 5 25 
Sanitary 5 4%in. cansNo. 8 1 75 
Jersey (f-0.b. County) No. 3 Out 
Ex. Stand. Balto. ) No. 2 1 50 
id Stand. * o 3 130 1 25 1 35 
Stand. Ba. 3 2:90 1 00 1 00 
Seconds Balle.) No. 2 
TOMATO PULPt Standard No.10 Out ........ 6 00 
Standard 
Standard No. 1 67% 
CANNED 
APPLES—New York No, 80 
BO. 3 25 2 75 
APPLES{-Maryland, ‘‘ rof.o.b. factory 2 50 
APRICOTS—Cala. Stand. 2%z....... 1 70 1 70 
BLACKBERRIES§-Stand. ee ee 1 60 1 05 1 05 
Standard die ee 5 00 Out 5 25 
as Preserved 2...... 1 25 1 30 
inGyrup ** Out 1 40 
Maine, Out 
BLUEBERRIES—Maine 600 650 
CHERRIES§-No. 2 Seconds, Red............ Ont 85 
Red 2 Stand. Water ............. 
Out 
ss 2 Ex. Preserved........... Out 
Red Pitted......... Out 1 40 
GOOSEBERRIES§-Stand. No. 90 
_ 500 500 
PEACHES*-Cala. Stand. No. 2%, L. c 1 80 1 85 1 85 
*‘ Ex.Stand. ‘‘ 2%, 2 10 2 15 2 15 
PEACHES t-No. 1 Ex. Sliced Yalow, .. 85 87% 85 
2 Standard White........ Out 
115 1 25 1 15 
2 Seconds, White........... Out 
Yellow ......... 1 00 1 05 
3 Standards, White....... Out 1 55 
‘Yellow 150 165 1 60 
3 White Out 1 50 
od Yellow..... = Out 1 60 
Seleeted, Yellow......... ...... 1 60 
ibd »» 3 Seconds, White......... Out 1 35 
46 ” 3 Pies Unpeeled........... 85 90 95 
95 1 00 
2 75 3 25 2 75 
PRARS{-No. 2 Seconds in 
1 05 1 00 
4 3 Seconds in Water........... 
3 Standards in Water.......... 97% 105 
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CANNED FRUIT PRICES—Continued. 


Baltimore NewYork Chicago 
PINE- Bahama Sliced Extra No. 2 £40 1-50 -1:56 


APPLE* Grated ” : 1 40 1 55 1 55 
Sliced Std.” 2 1 25 1 50 
Grated ” ” 2 1 25 
4 Hawaii Sliced Extra ” 2%..... 225 215 2 20 
” » Stand. 2% 180 195 
“a 4 ad Extra ” 2 1 50 1 75 1 65 
ad eg ” Stand. ’’ 2 1 35 1 40 1 50 
Grated Extra 2 1 40 1 50 1 60 
Stand 2 1 30 1 30 1 50 
sd ’? Shredded Syrup ’’ Io 5 25 5 25 5 25 
Crushed Water 10 4 %5 4 75 4 %5 
astern Pie Wate: 95 
Syrup 1 00 
” ” 
RASPBERRIES§—Black Water No. 1 55 Out 
Red 2 «ca Out 1 20 Out 
Black Syrup ” 160 Out 
Black Water ’’ Io..... Out 
STRAW- Ex. Stan. Syrup No. Broce. 1 10 1 15 1 20 
BERRIES§— Preserved Biscsas 1 25 1 35 1 85 
Extra Preserved ” 2...... 140 150 160 
Standard 115 117% 117% 
ad Extra Preserved ”’ 1...... 90 95 90 
Preserved 95 97% 85 
Standard Water ’’1Io...... 5 00 5 25 4 75 
CANNED FISH. 
HERRING RORH*-Stan. No. 2............ 1 50 
Flats, 5 50 5 %5 
OYSTERS$§-Stan. 5 02. 85 92% 
oz, 80 90 
Io oz, 1 65 1 85 
ae 8 oz, 1 55 1 60 
Selects 6 ez. sexu. 
SALMON—Sockeye Tall ” 2 30 2 55 
Flat 2 70 
= 1 60 1 65 
Red Alaska Tall 1 90 1 85 
Cohoe Tall 1 65 1 65 
” Pink Tall 127% 1 25 
” SSE een 2 60 2 50 
” | 1 50 1 50 
= Medium Red, Tails 1 65 1 65 
2 00 2 00 
1 10 1 05 


CANNERS’ METALS 


5 to 10 tons 1 to 4 tons 

PIG: - 40 62% 40 75 
40 62% 40 75 
PIG ‘LEAD—Omabe or Federal 


9x10 8x10 


SOLDER—Drop and Bar........ 23 22 21 
| 23 22 21 
= Wire Segments...... 23 22 21 
TIN PLATES F. O. B. MILL 
14x20, 107 Ibs. Base Coke Tin 7 00 
100 The; ‘Coke Tin Plate... 6 85 
t Baltimore quotations corrected each week by Thos. J. Meehan & Co., Brokers 
§ = C. Shriner & Co., Brokers 


H. H. Taylor & Co., Brokers 
New York and Chicago prices corrected by Special Correspondence. 


On account of abnormal conditions 
the American Can Company with- 
draws its packers’ can prices tem- 
porarily. 


Southern Can Company 
Baltimore, Md. 


CAN PRICES 


Other can companies have withdrawn prices, but will quote 
upon application. 


OFFICIAL STANDARD SIZES OF CANS 


Hole and Cap Cans Diameter Height 
No. 1 size eee 11-16 4 
No.3 5% im. .........- 5% in 

Sanitary Cans 

No. 10 eee eeee 3-16 


As Brokers View The Market 


Latest information from many sections of the country 
as viewed by the leading Brokers—The canned food 
situation as IT IS—Reports mainly by wire. 

ABERDEEN, HARFORD COUNTY, MD. 


Aberdeen, Md., December 28, 1916. 

Tomatoes.—There is nothing of interest to report in the 
market this week except to note a little more inquiry. Offers 
at a shade under the market price have been promptly declined 
showing that Tomatoes are in good strong hands, and the out- 
look is for higher prices as soon as stock-taking time is over. 

There is more inquiry for futures than we have ever had 
at this time of the year. Packers, however, are inclined to 
stay out of the market until they can get some idea of what 
goods are going to cost, which cannot be ascertained until the 
prices on cans are announced. All indications point to a heavy 
future business on all lines. 

Corn.—Here and there we are locating a little remnant 
of Corn, but most packers in this section are cleaned up. 

Greetings. We have been overwhelmed with holiday 
greetings from our many friends, and as it is impossible to 
thank each one personally, we take this method of expressing 
our appreciation of the beautiful sentiments contained in these 
greetings, and extend to all our best wishes for a Happy and 
Prosperous New Year. 


C. H. BAKER & SONS. 


A NEW TRADE ASSOCIATION. 


At a conference of Label Manufacturers held in New York 
City on November 28th, 1916, consideration was given the 
abuses which for many years characterized the Label Printers’ 
methods of business and the influence of this upon prevailing 
high prices to which has now been added the handicap of fixed 
and arbitrary conditions imposed by practically all paper, ink 
and supply concerns. 


The session was inspired: by a number of manufacturers 
of Printed and Lithographed Labels, who attended the Con- 
vention of the National Association of Employing Lithograph- 
ers in Chicago, last September. 


A committee was appointed to determine by a general 
canvass whether a more wholesome trade condition would not 
be promoted by forming an association of Label Manufacturers. 
The committee did its work well. Its report was a condensed 
record of the injurious and wasteful customs that the zeal of 
competition and its years of stress have gradually produced. 


Warehousing concessions were among the other evils that 
sat like Sinbad on the shoulders of the industry. The ware- 
houses of almost every important Label Printer are in the 
heart center of some large city, where realty is high and storage 
space costly. The majority of the canners, packers and mer- 
chandisers of goods requiring labels are scattered throughout 
the country, near the source of the produce they prepare and 
put up. The user of printed labels, in nine cases out of ten, 
can store more economically than the manufacturer, and as 
he buys in quantities to secure favorable prices it is reasonable 
to expect him to do so. Another extravagance appears in the 
costly duplication of engravings that is constantly going on. 
Each competing manufacturer of labels successively makes a 
set of plates if he secures the order, and as the duplicates are 
entirely useless to those who previously held the business, a 
great economic waste is incurred. 


It was with the purpose of correcting the much deplored 
bad practice of the trade and strengthening the basis of the 


label printing business that the Label Manufacturers’ National . 


Association was formed. A healthy relationship with the buyer 
and fair play for the seller are the simple objects. Experi- 
mental sketches will be tabood. Before designs are submitted 
hereafter, substantial justification must appear. Engravings 
will no longer be put in free as a subsidy to promote sales and 
warehousing will be an extremely limited concession. It is 
believed that the broad-minded and perfectly candid way in 
which the Association has approached its problems will inspire 
the confidence of everyone concerned, and that all will benefit 
by the reforms that will be achieved. Practically all of the 
lithographers and printers specializing in label work are mem- 
bers of the Association. 


FREIGHT RATES & SHIPPING NEWS 
HERBERT SHERIDAN, Traffic Manager 
THE CANNED GOODS EXCHANGE OF BALTIMORE 


The Washington conference of December 20th and 21st 
between railroads and shippers, wherein the railroads presented 
their plans for discontinuing the practice of billing cars of 
freight to ‘‘hold” points for successive forwarding, resulted 
chiefly in the railroad people getting a great deal of informa- 
tion about commercial conditions that make necessary the plan 
of reconsigning freight in transit. 

There was a noticeable lack of specific illustrations that 
the proposed change, together with rather stiff charges for any 
reconsigned service that may be bestowed, will really diminish 
congestions or create an increased car supply. 

On the other hand, the chairman of the meeting answered 
an inquiry from the floor and acknowledged that the plan of 
returning cars to the home roads, which was adopted some 
weeks ago, has not yet been observed so generally as to pro- 
duce the expected results. 

The traffic manager of the Baltimore Canned Goods Ex- 
change, who also represented the Baltimore Chamber of Com- 
merce and the National Canners’ Association, recommended 
that the railroads generally at once adopt a proposed para- 
graph of the memorandum submitted, with slight changes, so 
that no freight could be reconsigned or diverted to a station 
or point of delivery against which an embargo had been placed, 
either during the existence or subsequent to removal of such 
embargo, unless such freight was forwarded from point of 


origin prior to the effective date of the embargo or subsequent 
to its removal. 


Another suggestion was that since the number of miles 
per car per day of freight service continues disappointingly 
small, the railroads consider whether the old-style way of run- 


ning freight trains on schedules, instead of as extras, had not 
better be restored. 


He further made protest against radical changes affecting 
commercial conditions being made in these abnormal times, 
with no expiration date in tariffs. 

With others, he commented on the fact that the new de- 
murrage rates have not been given a trial to determine 
whether their use is to prove helpful in breaking up the prac- 
tice of freight remaining in cars an undue length of time. 

The subject of reconsignment, possibly others that were 
alluded to at the conference but not discussed, such, for in- 
stance, as reduction in free time on export freight, will soon 
be presented those who attended the conference, and an expres- 
sion of approval or opposition to the Commission invited. 

The shippers feel that the railroads are liable to go too far 
in their efforts to change conditions that have prevailed for 
years, and that instead of holding the shipping public respon- 
sible for many of the regretable conditions that prevail, as they 
are apparently doing by these various changes and charges, 
they should clean their own doorsteps. 

From December 15th, 1916, to May ist, 1917, the charge 
which each railroad will make against other railroads for the 


use of its cars has been advanced from 45 cents to 75 cents 
per day. 


This charge is known as the per diem charge. 


Know How to Can—Dr. Alsberg told you that the day 
of guess work had passed, and that now the canner must work 
on certain definite lines. ‘A Complete Course in Canning” 
No cannery is complete 
Published by The Canning 


furnishes this reliable information. 
without this reference library. 
Trade Price $5.00. 
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Increasing Costs and Prices 
Mean Larger Values 
\ Larger Values Mean Larger Risks 


Can you afford to take chances at these Larger Risks for the sake of saving a few cents on the 
price of Salt? 


LIBERTY SALT 99.7% PURE 


Is an insurance policy on the quality of your pack you cannot now afford to neglect. Every cent 
saved by the cheaper salt may cost you many dollars in spoils and returns at present prices. 


If you have not used Liberty hitherto, all the more need of trying this high grade salt now. 
Let us send you a sample. 


COLONIAL SALT COMPANY 


AKRON, O. 
Chicago Buffalo 
413 So. Dearborn St. D. S. Morgan Bldg. 


BOYLE CAN 
COMPANY 


FOR SEED OR COMMERCIAL BALTIMORE, MARYLAND 


USE MANUFACTURERS OF 


KNAUF & TESCH CO. 
WHOLESALE SEEDSMEN C A 


CHILTON WISCONSIN 


| 


WHERE TO 


MACHINERY and SUPPLIES 


Air Pumps. 
Max Ams Machine Co., Bridgeport, Conn. 
Slaysman & Co., Baltimore. 


Books on Canning, Preserving, Etc. 


“A Complete Course in Canning,” $5.00. 
“How to Buy and Sell Canned Fooee. 


“History of Canning Industry,” $1.00. 
“1916 Almanac of the Canning Trade,” 
$1.00. Address The Canning Trade, 
Baltimore, Md. 
Bottle Capping, Corking, Filling Machines. 
Max Ams Machine Co., Bridgeport, Conn. 


Bottle Labeling Machines. 
Economic Machinery Co., Worcester, Mass 


Boxes and Box Shooks. 


Baltimore Box and Shook Co., Baltimore. 
Canton Box Co., Baltimore, Md. 

H. D. Dreyer & Co., Baltimore, Md. 
East Brooklyn Box Co., Baltimore, Md. 


Boxing Machines. 
Fred H Knapp Co., Baltimore, Md. 


Brokers, 


Crary Brokerage Co., Waukesha, Wis. 
Harry C Gilbert Co., Indianapolis, Ind. 
J B Henderson & Son, Chicago. 
Seggerman Bros., New York City. 


Canned Foods of All Kinds. 
Libby, McNeill & Libby, Chicago. 


Cans and Solder Hemmed Caps. 


American Can Co., New York, Baltimore, 
Chicago, San Francisco. 

Atlantic Can Co., Baltimore. 

W. W. Boyer & Co., Baltimore. 

Boyle Can Co., Baltimore. 

Continental Can Co., Syracuse, Chicago, 
Baltimore. 

Johnson-Morse Can Co., Wheeling, W Va. 

Southern Can Co., Baltimore. 


Can - ad Machinery—Sanitary and Reg- 
ular. 
Max Ams Machine Co., Bridgeport, Conn. 
E. W. Bliss Co., Brooklyn, N. Y. 
E. J. Judge, San Francisco. 
John R. Mitchell Co., Baltimore. 
Slaysman & Co., Baltimore. 
Stevenson & Co., Baltimore. 
Torris Wold & Co., Chicago, Il. 


Can Washing Machine. 


Morral Bros., Morral, Ohio. 
A. K. Robins & Co., Baltimore, Md. 
Sprague Canning Machinery Co., Chicago. 


Capping Machines, Power and Hand. 
Max Ams Machine Co., Bridgeport, Conn. 
Ayars Machine Co., Salem, N. J. 
A. K. Robins & Co., Baltimore, Md. 
Sprague Canning Machinery Co., Chicago. 


Capping Steels, 
Max Ams Machine Co., Bridgeport, Conn. 
Edw. Renneburg & Sons Co., Baltimore. 
A. K. Robins & Co., Baltimore, Md. 
Schlutter-Zastrow Mach, Co., Baltimore 
Sinclair Scott Co., Baltimore, Md. 
Slaysman & Co., Baltimore. 
Stevenson & Co., Baltimore. 
H. R. Stickney, Portland, Maine. 


Catsup Machines. 
Sinclair Scott Co., Baltimore, Md. 


Consulting Experts. 
W. L. Hinchman, Haddonfield, N. J. 


Continuous Automatic Cookers. 
Anderson-Barngrover Mfg. Co., San Jose, Cal. 
S. O. Randall’s Son, Baltimore. 


Corn Cookers, Fillers and Mixers. 
Ayars Machine Co., Salem, N. J. 
Morral Bros., Morral, O. 
A. K. Robins & Co., Baltimore, Md. 
Sprague Canning Machinery Co., Chicago. 


Cranes and Carrying Machines. 
A. K. Robins & Co., Baltimore, Md. 
Schlutter-Zastrow Mach, Co., Baltimore 
Sinclair Scott Co., Baltimore, Md. 
Crates (Iron Process) 
Morral Bros., Morral, O. 
Edw. Renneburg & Sons Co., Baltimore. 
Schlutter-Zastrow Mach. Co., Baltimore 
Directory of Canners, 
Nat, Canners Assn., Washington, D. C. 


Electric Machinery. 
General Electric Co., Schenectady, N. Y. 
Engines, Boilers, Fittings, ete. 


Edw. Renneburg & Sons Co., Baltimore. 
A. K. Robins & Co., Baltimore, Md. 
Slaysman & Co., Baltimore. 


Exhaust Boxes (Steam, Continuous). 
Ayars Machine Co., Salem, N. J. 


Filling Machines—All Kinds. 


Ayars Machine Co., Salem, N. J. 
Huntley Mfg. Co., Silver Creek, N. Y. 
A. K. Robins & Co., Baltimore, Md. 
Sinclair Scott Co., Baltimore, Md. 
Sprague Canning Machinery Co., Chicago. 
Henry R. Stickney, Portland, Maine. 


Gears, Silent. 


General Electric Co., Schenectady, N. Y. 


Insurance, 
Canners Exchange, Chicago. 
(Lansing B. Warner, Manager.) 
Kettles, Process and Jacketed. 
Edw. Renneburg & Sons Co., Baltimore. 
A. K, Rebins & Co., Baltimore, Md. 
Schlutter-Zastrow Mach, Co., Baltimore 
Sinclair Scott Co., Baltimore, Md. 
Sprague Canning Machinery Co., Chicago. 
Labels, 
R. J. Kittredge & Co., Chicago. 
Labeling Machines, 
Economic Machinery Co., Worcester, 
Fred H. Knapp Co., Baltimore. 
Morral Bros., Morral, O. 
Lacquer. 
John G. Maiers’ Sons, Baltimore. 
Seely Bros., Blaine, Wash. 
Lacquering Machines. 
Seely Bros., Blaine, Wash. 


Meters-Flow, Steam, Air and Gas, 


General Electric Co., Schenectady, N. Y. 


Nailing Machines. 
E. J. Judge, San Francisco. 


Oyster Machinery. 
Edw. Renneburg & Sons Co., Baltimore. 
Schlutter-Zastrow Mach. Co., Baltimore 
Paring Machines, Apples, etc. 
Sinclair Scott Co., Baltimore, Md. 
Paste. 
Fred H. Knapp Co., Baltimore. 
E. J. Judge, San Francisco. 
Pea Cleaners, 
Huntley Mfg. Co., Silver Creek, N. Y. 
E. J. Judge, San Francisco. 
Pea Machinery. 
Huntley Mfg. Co., Silver Creek, N. Y. 


BUY 


Pea Separators or Graders. 
Huntley Mfg. Co., Silver Creek, N. Y. 
Edw. Renneburg & Sons Co., Baltimore. 
A. kK. Robins & Co., Baltimore, Md. 
Sinclair Scott Co., Baltimore. 


Peeling Tables—Tomatoes, 
Ayars Machine Co., Salem, N. J. 
Huntley Mfg. Co., Silver Creek, N. Y. 


Pineapple Machinery. 
E. J. Judge, San Francisco. 
John R. Mitchell Co., Baltimore. 
A. K. Robins & Co., Baltimore, Md. 
Schlutter-Zastrow Machine Co., Balto. 
Sinclair Scott Co., Baltimore. 
Stevenson & Co., Baltimore. 


Pulp Machines, 
Sinclair Scott Co., Baltimore. 


Pump—refuse skins, etc, 

A. K. Robins & Co., Baltimore, Md. 
Salt 

Colonial Salt Co., Akron, O.—Chicago. 
Sanitary Cans and Closing Machines. 


American Can Co., New York, Baltimore, 
Chicago, San Francisco. 


Atlantic Can Co., Baltimore. 
Boyle Can Co., Baltimore. 
W. W. Boyer & Co., Baltimore, 


Continental Can Co., Syracuse, Chicago, 
Baltimore. 


Johnson-Morse Can Co., Wheeling, W Va. 
Sanitary Can Co., New York City. 
(Indianapolis, Bridgeton.) 

Southern Can Co., Baltimore. 

Sanitary Can Making Machinery. 
See “Can Making Machinery.” 

Seeds. 
J. Bolgiano & Son, Baltimore. 
Knauf & Tesch Co., Chilton, Wis. 
D. Landreth Seed Co., Bristol, Pa. 
Leonard Seed Co., Chicago., Ill. 
Livingston Seed Co., Columbus, Ohio. 
J. B. Rice Seed Co., Cambridge, N. Y. 
Western Reserve Seed Co., Norwalk, O. 

Sieves and Screens. 
Huntley Mfg. Co., Silver Creek, N. Y. 
Sinclair Scott Co., Baltimore. 


Scalder, Tomato, etc, 
Ayars Machine Co., Salem, N. J. 
Huntley Mfg. Co., Silver Creek, N. Y. 
Edw. Renneburg & Sons Co., Baltimore. 
A, K. Robins & Co., Baltimore, Md. 
Sprague Canning Machinery Co., Chicago. 
The Right System, Inc., Aberdeen, Md. 


Solder Cap Hemming Machines, 
Torris Wold Co., Chicago. 


Storage Warehouses, 
Brokers Office and Warehouse Co., 
Kansas City, Mo. 
String Bean Machinery. 
Huntley Mfg, Co., Silver Creek, N. Y. 
Sugar. 
American Sugar Refining Co., New York City. 


Syrupers (Automatic). 
E. J. Judge, San Francisco. 
Tin Plate, 
American Sheet & Tin Plate Co., 
Pittsburgh, Pa. 
Turbines--Steam, 
General Electric Co., Schenectady, N. Y. 


Washers—Fruits and Vegetables, 
Ayars Machine Co., Salem, N. J. 
Huntley Mfg. Co., Silver Creek, N. Y. 

Viners—Pea. 

Frank Haniachek, Kewaunee, Wis. 

Viner Feeders. 

Frank Hamachek, Kewaunee, Wis. 

Wipers, Can. 

Ayars Machine Co., Salem, N. J. 
Morral Bros., Morral, O. 


THE CANNING TRADE 


SAFETY FIRST 
Merchandise 


This New Combination Merchandise Storage and Office Building is not 
semi-fireproof, but is fireproof. Insurance on merchandise is 15 3/10c. 
Every floor steam heated. 

Warehouse located within five minutes walk of all freight depots, and 
at the door of the richest agricultural territory on earth. 

We own and operate our own building, and are also bonded to the state. 
Switching charges absorbed by carrier. We solicit your Kansas City 
business on the basis of safety and service. 


BROKERS OFFICE & WAREHOUSE COMPANY 
“Brokers’ Building” KANSAS CITY, MISSOURI 


OYSTER STEAM 


With Improved 
Hinged Door, 
Making the work 
Lighter and Quicker 


Edw. Renneburg & Sons Co. 
Machine and Boiler Works 
2639 Boston St. Baltimore, Md. 


Works: Atlantic Wharf, Boston St. and Lakewood Ave. 


AUTOMATIC ROUND CAN FLANGER, No. 157 


For Sanitary or Open Top Cans 


This machine is used for making a flange or rim 
on one or both ends of the can body at one time 
at a speed of 125 Can Bodies per minute. 


It is eccentric driven throughout and has no cams; 


easily adjusted from one size to another and is | 


entirely automatic, requiring no help to operate 
same. Write for particulars and prices. 


We Build a Complete Line of 
Sanitary Can Making Machinery 


TORRIS WOLD & COMPANY % 


WILLIAM CAMERON, Pres. and Mgr. 


240 ASHLAND AVE. 


CHICAGO, ILL. 


Makers of High Class, High Speed Automatic Can Machinery, Presses, Dies, Etc. 


| | | | 
| & j 
| | | 
BEPROO GRACE co. 
\ 
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- CHICAGO CANONSBURG BALTIMORE NEW YORK SYRACUSE 


CONTINENTAL CAN CO, 


TO THE CANNING TRADE: 


We have five of the largest and best equipped 
Can ‘Factories in America, making all types of cans 
for canning house purposes; including hole-and-cap 
cans, with solder hemmed caps, and open-top (or 
sanitary) cans, which we sell in conjunction with 
our famous Continental Closing Machines. 


Our Cans and Closing Machines are without 
exception the best in the country; our shipping 
facilities are unexcelled, and the personal attention 
we give to each and every order, makes our service 
to our customers unique in its efficiency. 


_ The factory nearest you will give you any 
information you require—write us. | 


CONTINENTAL CAN COMPANY, Inc. 


Thos. G. Cranwell, President. 


